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PROTECTION WARRANTEE 


IN NEW YORK SUBURBAN FIELD. 


Local Agents Exercised Over Its En- 
forcement—Executive Committee 
May Recommend its Abolishment. 


Objection on the part of local agents 
to the continued use of the “protection 
warrantee,” adopted for use in the New 
York suburban territory about a mouth 
ago, has become so pronounced that the 
question of recommending its discon- 
tinuance will be seriously considered 
by the executive committee of the 
Suburban Fire Insurance Exchange, at 
the quarterly meeting to be held on 
Tuesday next. 

The protection warrantee which has 
been in use in the Philadelphia subur- 
ban field for years, was introduced here 
to safeguard both companies and agents 
in a rapidly growing field, where build- 
ing operations are frequently three or 
four years in advance of protective fa- 
cilities. 

The charge is made that conscienti- 
ous local agents suffer through the 
action of brokers in securing indemnity 
for the assured at reduced rates under 
the protection warrantee,when asa mat- 
ter of fact no such condition obtains 
the assured only discovering the mis- 
statement made by the middle man af- 
ter a fire occurs and adjustment is 
attempted. 

In considering the protection war- 
rantee the assured through its adoption 
secures these concessions in addition to 
that of a larger rate reduction, i. e.: 
unlimited unoccupancy privilege; privi- 
lege for alterations, etc., without 
charge, and inclusion of sidewalks and 
fences with buildings. 

Experience in Pennsylvania Field. 

In response to a request for such data 
the Philadelphia Suburban Underwrit- 
ers Association gave its experience with 
the objectionable clause as follows: 

“Such a clause has been in use in the 
Pennsylvania field of this association 
since July 1, 1903. It met with a 
storm of opposition when first issued, 
principally from brokers and agents 
with all kinds of imaginations; this 
soon died out, and in the balance of 
time, over five years, we only know of 
a few cases where opposition was made 
by the assured or by attorneys for trust 
companies or for estates as to the 
wording of the clause. At that time, 
the clause stipulated that property was 
located within a certain distance of a 
public fire hydrant. We then changed 
our clause to state “at the time the 
policy is issued,” etc. ‘This wording, 
which we notice in the clause you sent 
us, seemed to satisfy the objections of 
the attorneys who felt that a warranty 
of certain conditions at the time a poli- 
cy is written is proper for a company to 
have and make a condition of. In fact 
we known of no attorney for any estate 
or any assured who has objected to the 

(Continued on page 13.) ° 
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[SUCCEEDING THE JOURNAL OF INSURANCE ECONOMICS, ESTABLISHED IN 1899] 
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Organized 1853 


THE HOME 


Insurance # Company 
New York 


Elbridge G. Snow, President 
MAIN OFFICE, 56 CEDAR STREET 


CASH CAPITAL, $3,000,000 
Assets, January Ist, 1909 ...... 
Liabilities (including capital) 
Reserve as a Conflagration surplus oan 
Net Surplus over all liabilities and reserves .. 
SURPLUS AS REGARDS POLICYHOLDERS, $13,682,821. 


$24,856,499 
14,973,677 
800,000 
9,882,821 


Insures against loss ot real and personal property, rental income, 
use and occupancy, earned profits and 
commissions by 


Fire, Lightning, Wind-storm, Automobile and 
Inland Transportation Risks 





Entered United States 
1866 


North British 
and Mercantile 
Insurance Co. 


Established 1809 


Since 1866, when the North British & Mercantile entered the United 


States, 1,833 Fire Insurance Companies have failed or retired 








PITTSBURGH LIFE 


and Trust Company 
W. C. BALDWIN, President 


Agency Contracts Made Direct With Solicitors 
ASSETS - . - : - - $23,549,229.15 


Reserve on Outstanding Policies - $21,401,598.00 
All other Liabilities ‘ - - 417,649.50 





Assets in excess of all legal requirements, $1,729,981.65 


Insurance in Force - - - - $80,000,000.uU 


Home Office Pittsburgh, Pa. 











A WEEKLY NEWSPAPER COVERING ALL BRANCHES OF INSURANCE. 


$3.00 a Year: 15c, per Copy. 


PEOPLES MUTUAL LIFE AFFAIR 


FAR-REACHING _ IN ITS SCOPE. 


Lieut.-Gov. White Questioned by Insur- 
ance Dept.—Willard H. Peck’s 
Fee $31,500. 


Superintendent Hotchkiss has given 
cout a statement relative to the People’s 
Mutual Life affair, and at the same time 
he has asked Attorney-General O'Malley 
to begin against certain 
officials and directors of the concern for 
the of 
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ace White. Each of these witnesses on ment each day indicate that the certifi- 


their first examination declined to an- 
swer certain of the questions put them, 
but on examinations conducted on 
Thursday and Friday last replied, 
though in some cases with much reluct- 
ance, to the inquiries of the depart- 
ment. 
How Fund Was Divided. 

In brief, the evidence shows that elght 
of the nine directors of this society, 
which is a fraternal beneficiary society 
having no capital stock, have received 
thus far the following amounts from 
one John Tevis, of Louisville, who 
seems to have been in effect the pur- 
chaser of this society with assets about 
$3,000,000 and having 40,000 members, 
viz.: Willard H. Peck (first payment), 
$21,500; Iram C. Reed, $15,000; E. E. 
De Barr, $13,500; Dr. E. O. Kinne, $25,- 
000; E. B. Santee (this sum having been 
sent him in currency by Dr. Kinne out 
of $30,000 paid the latter) $5,000; 
Charles F. Wazte, $10,000; H. H. Mon- 
don, $5,000; Slayter Laycock, $5,000. 

Fifty-thousand dollars or the $150,000 
placed in Lieutenant-Governor White’s 
hands by Mr. Tevis was disbursed by 
the latter in the following amounts: 
Willard H. Peck, $10,000; First Nation- 
al Bank of Syracuse, $5,000; John Tevis, 
$10,000; Horace White, $20,000; still on 
deposit in the First National Bark of 
Syracuse, $5,000. 


Not A Liability Against Company. 


Messrs. Peck, Reed and De Barr craim 
that the money paid them was consid- 
eration for their assignments to Mr. 


m 


Tevis of certain contracts bearing date 
n 1904 at about the time this society 
began business, whereby they were to 
receive in addition to their salaries cer- 
tain percentages on business done 
Messrs. Peck and Reed, however, admit 
that obligations to them on these con- 
tracts were never carried as a liability 
against the company, and therefore face 
the alternative of admitting that this 
money was paid to them, as claimed by 
the department, in consideration of 
their joining in a scheme for the sur- 
render of the control of this company 
to Mr. Tevis and his associates, or else 
responding to the charge of filing false 
statements in the Insurance Depart- 
ment for the last several years. The 
evidence indicates that none of the 
other directors had contracts to sell 
and suggests that the money paid them 
was by way of distribution for their 
share in the transfer of this society to 
Mr. Tevis. 
Peck and White Fees. 

As to this disbursement of the $50,- 
000 it would appear that the $10,000 paid 
Mr. Peck was by way of securing his 
services in conection with a new or re- 
organized company; that the payment 
to the First National Bank of Syracuse 
insideration of its accepting on 
deposit from one Travers, of the Farm- 
ers’ Bank of Canada, on behalf of Mr 
Tevis, Canadian currency to the extent 
ef $150,000, and also for its good offices 
end the risks which it might run in 
practically cashing $180,000 of this 
society’s securities, that the same might 
be used in making a deposit of $150,000 
of the society's money in the Farmers 
Bank of Canada: that the payment of 
$10,000 to Mr. Tevis was a return to 
him of his own money: and that the 
payment of $20,000 to Lieutenant-Gov- 
ernor White was for moneys owing him 
ever a period of several years, and rep- 
resented by disbursements, cash ad- 
vanced, profits and services in several 
transactions in which he had been in- 
terested with or represented Mr. Tevis; 
and, that the $5,000 still in the bank is 
claimed by Mr. Tevis, but at the re- 
quest of the department is being held 
subject to the determination, after ex- 
amination, as to whether he is entitled 
to the same. 

It will therefore be seen that the 
statement of the department late in De- 
cember that the controlling officers of 
this fraternal beneficiary society had 
parted with such control to other per- 
sons for a substantial money considera- 
tion running to such officers, has been 
substantiated. 

Many letters received at the depart- 
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cate holders of this society approve the 
action of the department in seeking to 
prevent the transfer of this society to | 
persons not known to the membership. | 





Attorney-General Edward R. O’Mal-| 
ley, was in Syracuse on Saturday, at-| 
tending the hearing of the New York 
Insurance Department, against the Peo-| 
ples Mutual Life Insurance Association 
of that city, which came up before Jus-| 
tice Andrews. The argument was _ in| 
connection with a request from Super- 
intendent Hotchkiss, for an order di- 
recting the Board of Directors to show | 
cause why the affairs of the concern 
should not be turned over to the State 
insurance Department. 

Mr. O'Malley ventured the opinion 
that it was the intention to close up the 
affairs of association if the court pro- 
ceedings are successful. 

He also said he understood that there 
is a provision in the insurance iaw 
which would permit the department to 
re-establish the society on an operating 
basis if that course is selected. It is 
said, however, that such an action has 
never been taken. If the Superintend- 
ent wins his contention, it is believed 
the society’s career will be at an end. 
Mr, O’Malley was accompanied by C. 8. 
Fowler, of the State Law Department. 

Assistant Examiner A. F, Saxon, Al- 
fred Hurrell and other representatives 
ff the State Insurance Department 
were at the society’s office last Friday, 
‘xamining the records. They declined 
to give out any information other than 
that containel in the report to the de- 
partment, on which the proceedings 
were brought. 


Claim No Violation of Law. 


Attorney Ceylon H. Lewis has been 
retained by the directors of the society, 
and it is said that Attorneys Notting- 
ham & Nottingham will also appear for 
them. The directors take the position 
that they have violated no law, that the 
organization is entirely soivent and that 
there is no ground on which the depart- 
ment can take charge of the business 
and property. A conference of the offi- 
cers and their lawyers was held preced- 
ing the hearing at which plans were 
made for defense, 


Just Hinted At. 


The New York Commercial, under a 
Syracuse date line, of Sunday, gives 
some details of the hearing held on Sat- 
urday, which we give herewith: 

“That Willard H. Peck received $31,- 
500 at the time the People’s Mutual Life 
Insurance Association & League made 
a change in its directorate was the in- 
formation brought cut at the hearing 
hefore Justice W. S. Andrews in special | 
term of the supreme court yesterday 
afternoon, Why this money was paid to 
Peck did not develop at the hearing but 
it is promised that the details of the 
transaction which led to the transfer 
will come out this coming week. 

“That Lieutenant-Governor Horace 
White was alse under fire by the insur- 
ance department examiners at a hear- 
ing held last week was also made 
known at the hearing. The nature of 
his testimony was not revealed, but it 
also was promised that the records of 
ihe inquisition would be placed on file 
this week and that they would then be- 
come public property. 

“The hearing on the application of W. 
H. Hotchkiss, state superintendent of 
insurance, to have the affairs of the 
People’s Mutual placed in his hands| 
was adjourned until next Saturday. This 
was done because there was a supple- 
mental examination last week and At- 
torney-General O’Malley, who appeared | 
for the insurance department, asked | 
that the records of this examination be- | 
come a part of his moving papers. The} 
attorneys for the insurance company 
thought that they should be allowed to| 
file a new answer if there was to be a| 
new petition and the adjournment was | 

(Continued on page 7.) 








As January Ist draws near 


CLASS goods at increased commissions. 
men we want to hear from. 


TREMELY AGGRESSIVE. 


with full particulars to 


No. 2 THE EASTERN UNDERWRITER 
105 William Street 


Good Insurance Men 


are looking for bettering their positions by selling HIGHER 
Those are the class of 


Our company is STRONG, CONSERVATIVE, BUT EX- 


If you would like to work under such a BANNER, address 


New York City 








1894 


INDIANAPOLIS, INDIANA 


of Indiana 
Assets Dec. 31, 1908, $7,378,853 
RECENT GAINS 


Admitted Assets Surplus 
1906 —-$1, 226,696 $74,309 
1907——$1,001 ,409 $27,775 
1908—— $1,023,700 $153,161 


UNUSUALLY ATTRACTIVE AGENCY CONTRACTS 
Liberal Commissions | Renewals on New Plan 


Address All Communications on Agency Matters to 


The State Life Insurance Company 


UNEQUALLED IN SPLENDID ACHIEVEMENT 
Management Economical———-Growth Unparalleled 


Security of Every Policy Guaranteed by Deposit With the State 


Surplus, $860,562 


Contracts Direct With Company 
CHARLES F. COFFIN, 2nd Vice-Pres., 1231 State Life Building 











Mutual Life Insurance Co. i 
centages: 


Expenses 
of Milwaukee 1905 12.15 67 


GEO. C. MARKHAM, President 1906 11.76 59 
A. 8. HATHAWAY, Secretary 1907 11.81 58 
1908 10.76 59 


New Business Paid- For 





Each year larger than any in the 
previous history of the Company. address 


Cemmenced Business 1858. 











NSURANCE MEN will Note the signifi- 

The N orthwe stern I cant increase J The Northwes rns 
; new business during the past four years. 

IMPORTANT FACTS relating to this 

business are shown by the following per- 


Interest 
4.73 
4.72 
4.76 
4.84 


It is capable of easy demonstration that 
The Northwestern is the best Company to 


1905 - - - $90,334.038 ingare jp. Siaiieidnenee ? 
e e Northwestern’s poli tract 
1906 - - - 98,563,452 with its Dividend Options, Paid-xp and En- 
1907 7 é ‘ 102,283,634 dowment Options, Options of Settlement 
andthe Premium Loan feature. 
1908 - - - 109,773,709 Issues Partnership and Corporation In- 


surance. ~ : 
For further information or an Agency, 


H. F. NORRIS, 
Superintendent of Agencies. 








Insurance Company of New York 





Largest Margin of Assets in Excess 
of Legal Liabilities. 

No Company More Economically 
Managed to-day. 

No other company has, by increas- 
ing its scale of annual dividends four 
years in succession (1906, 1907, 1908, 
1909), reduced premium payments so 
rapidly. 





For terms to producing agents address : 
GEORGE T. DEXTER, 2nd Vice President 
34 Nassau Street 
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MASSACHUSETTS MUTUAL'S 


NEW TWENTY-PAY’T LIFE POLICY 





Contract in Full, Showing Conditions, 
Provisions and Table of Guar- 
anteed Values. 


The old Massachusetts Mutual Life 
has revised its Twenty Payment Life 
policy. The new contract, given in full 
herewith, was placed in the hands of 
agents for issuance on January Ist: 


$10,000 
Twenty-Payment Life 
Age 35. Premium $361.70 


In consideration of the application for this 
policy, which is made a part of this contract, 
a copy of which application is hereto annex- 
ed, and of the payment of premiums as 
above described, the Massachusetts Mutual 
Life Insurance Company promises to pay the 
Sum Insured, at its Home Office in Spring- 
field, Mass., to the beneficiary herein named, 
upon receipt at its said Home Office of due 
proof of the death of the insured occurring 
during the continuance of this policy; the 
balance of the premium, if any, for the then 
current policy year, and any other indebted- 
ness on account of or secured by this policy, 
being first deducted therefrom. subject, how- 
ever, to the insured’s right, if any,to change 
the beneficial interest hereunder, as herei:- 
after specified, and provided that if no bene- 
ficiary shall survive the insured, such pay- 
ment shall be made to the executors, admin- 
istrators, or assigns of said insured. 

This policy wiil be incontestable after the 
first policy year except for non-payment of 
premium. 

The provisions, requirements, and benefits 
hereinafter stated are hereby referred to and 
made a part of this policy. 

In Witness Whereof, etc. 


Provisions, Requirements, and Benefits. 

Premiums are payable in ad- 
Premiums vance, on or before the date 

when due, at the Home Office, 
or to the agent or cashier holding the Com- 
pany’s official receipt therefor signed by the 
President, or a Vice-President, or the Sec- 
retary, which receipt shall not be valid un- 
less countersigned by said agent or cashier. 
In case of failure to pay any preminm when 
due, or within the grace period, the Coin- 
pany’s only Hability shall be such, if any, as 
is set forth hereinunder. (See ‘‘Non-Forfelt- 
ure Benefits’) Subject to the grace pro- 
visions of this policy, no premium payment 
shall continue in foree beyond the date 
on which the next premium will become due 
by the terms %f this policy or amendments 
thereto. 

The payment of premiums may be changed 
from annual payment to semi-annual, or 
quarterly, or vice versa, at the request of 
and on the individual signature of the in- 
sured, except that the assent of the assignee 
will be required if the policy is assigned 

This policy, while in force, will 
Dividends participate at the end of the 

first policy year, and annually 
thereafter, in the distribution of the surplus 
funds of the Company. At the option of the 
insured, dividends will (1) be paid in cash, or 
(2) be applied in reduction of premiums, er 
(5) be used to purchase participating paid-up 
additions to this policy, which additions 
shall have a cash surrender value (full re- 
serve) available within thirty days of the ap- 
plication therefor, or (4) subject to with- 
drawal, they nay be Jett with the Company 
to accumulate to the credit of the policy; if 
so left, the fund arising will be credited, 
annually, at the end of the policy year, with 
interest at such a rate, not less than three 
per cent., as may be determined by the di- 
rectors, and outstanding dividend accumula- 





their methods of doing business. 
to refresh your memory, the pamphlet 


1000............-.$10.00 





Approaching Large Prospects 


Many small agents do not sufficiently familiarize themselves with the affairs and 
methods of men of large means. It is difficult for them to think in their terms, to understand 
BEFORE YOU APPROACH A LARGE PROSPECT, read over 


“po RICH MEN NEED LIFE INSURANCE ?”’_rpwarp A. Woops 


The pamphlet referred to, by Mr. Woods, who is one of the largest writers of large policies, 
is published by The Eastern Underwriter, and may be obtained at the following prices 





Address THE EASTERN UNDERWRITER 


105 William Street, New York City 














tions will be included in any cash settlement 
of the policy. If no election is made prior 
to any anniversary, the dividend for that an- 
niversary will be beld by the Company to 
accumulate. 

Whenever, at the end of any policy year, 
the dividend accumulations, or the reserve 
on the paid-up additions, or both, together 
with the reserve on the policy equal the re- 
serve on the same basis on a fully paid-up 
policy of the same kind and amount, at the 
then attained age of the insured, the Coin- 
pany will indorse the policy as paid-up in 
full; or when such aggregate amount equals 
the face amount of this policy, the Company 
will mature an pay the policy as an endow- 
ment: provided, in either case, request is 
made therefor and a satisfactory release is 
given, 

After two full annual prem- 
iums have been paid here- 
Loans on, and on a proper. as- 
signment of this policy, to the 
Company, upon its prescribed form, the Com- 
pany will, within thirty days of the applica- 
tion therefor,loaa on the sole security of this 
policy, with interest at the rate of six per 
cent. per annum, the whole or any part of 
the cash value of the policy, and of all paid- 
up additions thereto, at the end of the poi- 
icy year during which application for the 
lean is made, provided that from such loan 
the Company will deduct any existing in- 
debtedness on account of or secured by the 
policy, and any unpaid portion of the prem- 
ium for the current policy year. The whole 
or any part of such loan may be repaid at 
any time. Failure to repay any such loan, 
or to pay interest thereon, shall not avoid 
the policy unless the total indebtedness 
thereon shall equal or exceed the loan value 
at the time of such failure, nor until thirty- 
one days after notice has been mailed by the 
Company to the last-known address of the 
insured and of the assignee of record at the 
Home Office of the Company, if any. 
The Company will not recog- 
Assign- nize any assignment of this 
ment policy until the original assiga- 
ment, or a duplicate, or a certified copy 
thereof, shall be filed in the Company's 
Home Office, nor will it assume responsibil 
ity for the validity of the assignment. 
The insured may designate one 
Change of or more beneficiaries, if none 
Beneficiary be namd herein; and, fur- 
ther, may, if the right to do so 
has been reserved in the application for this 
policy or amendments thereto, change and 
successively change the beneficial interest 
herein without the co-operation or assent of 
other parties in interest: provided, that any 
such change shall become operative only 
when indorsed upon the policy, at the Com- 
pany’s Home Office, pursuant to such {prm 
of request for amendments as the Gudlbey 
may require; and provided, further, that any 
proposed beneficiary shall have an insurable 
interest in the life insured, and that any 
change in benefit shall be subject to the 
rights of any assignee 
This policy, while in full force, 
Change of may be changed at the end of 
Plan any policy year, without medi- 
cal examination. to any other 
plan in use by the Company at the time this 


policy was isssued, except the continuous in- 
stallment plan, provided the rate of premium 
will not thereby be diminished, on the pay- 
ment of such an amount as may be required 
ty the Company for such change. The new 
policy shall be written at the same age, bear 
the same number and date, and be for the 
same amount as this policy, and all parties 
in interest may join in the request for 
change and execute such papers as the Com- 
pany may require. 

This policy and the application 
Entire herefor constitute the entire von- 
Contract tract between the parties. All 

statements made by the appli- 
cant shall,in the absence of fraud, be deem- 
ed representations and not warrants, and 
no such statement shall be used in defense 
to a claim under this policy unless it is con- 
tained in the application and a copy of the 
application is hereto annexed. 

If the age of the insured was 
Error in misstated in the application for 
Age this policy, and there has been 

no adjustment on account there- 
of, the amount payable hereunder shall be 
such as the premium paid would have pur- 
chased at the correct age. 

Grace. 

Any premium after the first may be paid 
when not more than thirty-one days past 
due, ‘uring which period the policy will be 
continud in full force. 

Payment of Premiums from Dividend 
Accumulations. 

If a premium hereon remains unpaid at the 
expiration of the grace period, and there are 
dividend accumulations to the credit of this 
policy sufficient to pay such premium in full, 
so much of such accumulations as may be 
needed therefor will be be used in payment 
of the overdue premium,and the insured will 
forthwith be notified of the amount of the 
accumulations so used and of the balance 
thereof 

Options in Case of Default. 


Upon default in the payment 
Paid-up of any premium, after two full 
Insurance annual premiums have been 

paid hereon, this policy will 
be binding upon the Company as participat 
ing paid-up insurance of a reduced amount, 
payable at the same time and orm the same 
conditions as in the original contract; but at 
any time within thirty days from the date of 
such default, the insured may elect in lieu of 
such paid-up insurance, by a writing filed 
with the Company at its Home Office, to 
have the insurance continued in force as pir- 
ticipating extended term insurance, from the 
due date of the premium in defanit, for its 
original amount and any outstanding paid-up 
additions, less any indebtedness hereon or 
secured herely, but without the right to 
loans, or may surrender the policy and, with 
the written assent of the persons to whom 
it is made payable, receive in cash its value 
at the time of default, within thirty days of 
the application therefor. 

The values stated in the ac- 
Extended companying table are for even 
Term years and apply to this policy, 
Insurance «xcept that if there are ont- 

standing paid-up additions to 
the policy, the values will be increased in 


WANTED 


TWO MEN who can procure business. 
Full first commissions,renewals and bonus. 
Subsequent General Agency connection. 
Twelve counties. Established 20 years. 

MATT FOSTER, General Agent, 
STATE MUTUAL LIFE COMPANY 
342 Powers Building, ROCHESTER, N. Y. 














consequence, but if there is any indebtedness 
to the Company on account of or secured by 
this policy, the said values will be diminish- 
ed. If the default occurs after a fractional 
part of the current year’s premium has been 
paid, the values will be proportionately ad- 
justed. 

After this policy has become 
Cash ~™ paid-up by payment of all re- 
Surrender  juired premiums, or if i e- 
Value comes paid-up for a reduced 

amount by operation of law, 
of if extended term insurance is taken here- 
under, the insurance will have a cash sur- 
render value available within thirty days of 
the application therefor on legal surrender 
of the policy. 

Reinstatement. 

This policy may be reinstated at any time 
after default in the payment of any preimn- 
ium, unless the cash value bas been paid, or 
the extension period, upon the production of 
evidence of insurability satisfactory to the 
Company, and the payment of all overdue 
premiums, with interest at the rate of six 
per cent. per annum on such premiums and 
on any indebtedness to the Company on ac- 
count of or secured by this policy at the 
time of default, which indebtedness, if not 
repaid, shall be reinstated as a lien against 
this policy. 

Non-Forfeiture Benefits. 


Paid-up Cash or Loan 
Ins. °F Value 


Extended 
or Term Ins 


= LOAN VALUES are the S 
= same as cash values, and £ 
4 subject to the provisions 4 
At End a of the “ Loans” clause, = 
of the = are available AT ANY < 
z TIME after two full t 
£ years’ premiums have é 
= been paid. i 
Years Days 
Oe: wisn $706 3 188 
SE Whee 1263 6 155 
{th Yr... 1817 9 12 
oth Yr... 2368 12 26 
6th Yr... 214 14 183 
ie ae 3458 16 218 
&th Yr.. Bon0 18 141 
Mh Yr... 16 19 332 
wth Yr PLE) 21 bE) 
llth Yr.. 6 22 92 
12th Yr.. nO 23 3 
sth Yr 65538 24 7 
14th Yr.. 7044 24 506 
Ith Yr 7534 25 248 
16th Yr.. 8025 26 219 
17th Yr S5L5 27 245 
18th Yr O07 29 8 
isth Yr.. 951 31 24 
wih Yr 1) 
Sth Yr 10000 
“th Yr 10000 
Sith Yr.. 10000 . 





40th Yr. 10000 
The values in the above table are based 
upon the American Experience Table of Mor- 
tality, with interest at the rate of three per 
cent. per annum. No deduction has been 
made from the reserve in computing the 
values for the tenth and subsequent years, 
nor will any deduction be made in computing 
the values for years not shown In the table. 
In computing the values for the years prior 
to the tenth, no deduction has been made 
from the reserve or more than one and four- 
tenths per cent. of the amount issued. The 
paid-up valne, or extended insurance value, 
at the end of any policy year, is the mathe- 
matical equivalent of the cash value, 
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cerning agency. 


JOHN F. DRYDEN, President 


take advantage of this great campaign. 


THE PRUDENTIAL 


is the most extensively advertised Life Insurance Company in the 


world. This advertising is a wonderful help to its Agents. 


THE PRUDENTIAL INSURANCE COMPANY OF AMERICA 


Incorporated as a Stock Company by the State of New Jersey 


Write for information con- 


You may 


Home Office, NEWARK, N. J. 
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RESULTS FOR THE YEAR 1909 


TO COMPANIES. 





SATISFACTORY 





Writings Show Gains Over 1908—What 
Executives Say As to Experience 
and Outlook. 





Since our izsue of last week went to 
press, additional returns have been re- 
ceived from companies covering the 
business secured during 1909, and the 
more complete table is given herewith: 


Company. Amount. 
Aetna Life, Hartford ...... $34,000,000 
American National, Va. .... *3,050,000 
Bankers of Nebraska...... 5,800,000 
Bankers of New York...... 800,000 
Berkabire Life ....cccesess *4,390,000 
Citizens, Louisville ........ *3,000,000 


5,000,000 
*8,800,000 


Colorado National 
Connecticut General ........ 


Equitable of lowa .......... 8,000,000 
Pn BE wo aesescnedsceus *2,000,000 
Fidelity Mutual ............ 20,000,090 
DEOGEG GE Tihs cco oscccineses 5,600,000 
Germania of N. Y........0. 11,250,000 
Great Western Life ......... *2,300,000 
oe  . 5,000,000 
Proms Lite Of NM. Yivccecses 11,250,000 
SE BUD vc diniass seeavaen *14,937,500 
Jefferson Standard ......... 5,250,000 
John Hancock Mutual...... *41,309,600 
Kansas City Life .......... 11,125,000 
Lincoln National ............ 1,671,450 
es err *2,500,000 
Massachusetts Mutual ..... 30,100,000 
Michigan State Life ........ 2,665,000 
Mutual Benefit ............ *67,500,000 
Do Sere 16,861,779 
a ae ae ee *9,000,000 


23,000,000 
146,000,000 


New England Mutual 
BROW WOO BRES boc c vaccctcas 


Nerth American, N. J...... 6,000,000 
Northwestern Mutual .. 115,000,000 
Northwestern Nat’l Life..... *6,000,000 
Ohio State Life .... *1,700,000 
Pees WOOGEE 6k cccsccccas 20,000,009 
POGING MUU .iccccccccess *22,802,150 
POM POMC 6c ciisecadeetes 60,000,000 
Philadelphia Life ........... 4,500,009 


16,500,000 

4,500,000 
b3,005,842 
28,000,000 
d2,107,004 


PMOOCRIS MEUIUAl 6.5560 oscc cscs 
Pamsporgn L. & T.....ccees 
EE. I <.0 09s s-6cc0-0u ce es 
Preraemt Li BH Tis is oe ccccces 
Provident Savings 


Reliance of Pittsburgh..... 6,000,000 
Beramton Like ..ciccscccscs 3,500,000 
Security Life, N. C.....5.<. 2,500,000 
Security Mutual, N. Y....... 6,000,000 
South Atlantic Life ........ 3,351,691 


Southern States Life......... $4,307,066 
Southwestern Life 3,500,000 
State Mutual, 16,500,000 


oo) errr 


4 eae 31,000,000 
BIRO BOGE og i.6's 00s. cceanere 3,650,000 
Wormmteer Gtate «ic. sicccces 3,250,000 





*Insurance written. 

a. Includes $3,250,000 reinsured and in force at 
end of year. 

b. Including reinsurance. 

d Issued, additions and revivals. 

From letters received we glean the 
following interesting comments as to 
the experiences during the past year: 

Equitable of lowa: The eight millions 
insurance reported does not incluije 
paid-up additional reinstatements or in- 
creases on old policies, but simpiy 
proved applications. All policies are 
legally enforeed as soon as delivered 
br agents so that the amount mention- 
ed is practically on a paid basis. The 
losses during 1909 amounted to $235,- 
which though larger than last year 
will not exceed 60 per cent. of the ex- 


pected. Mature endowments $65,000 
and surrenders $291,000. The lapses 
were less than during 1908 and the 


company will show about $45,000,000 in- 
surance in force. The mark set for 1916 
is $10,000,000. 

Michigan State Life: Closed the year 
with $3,825,334 insurance in force; re 
serves on policies $80,000, surplus to 
policyholders $216,793, assets $299,503. 

Southwestern Life, Dallas: Admitted 
assets over $1,000,000. Reserves ,:00,- 
000, total insurance in force on a paid- 
for basis over $12,000,000. The com- 
pany’s policies are registered with the 
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State of Texas and their legal reserve | 
deposited in approved securities with 
the Insurance Department. : 

Bankers Life of lowa: Insurance 
written during 1909, $64,000,000, insur- 
ance now in force $410,000,000, cover- 
ing 150,000 policyholders in twenty- 
seven states. Assets of the association 
$13,502,475. The death rate during 
1909 was cloze to seven for each one 
thousand members. 


Northwestern National of Minne- 
apolis: For the fifth consecutive year 
the company made a gain of $50,000 in 
surplus whereas the gain in assets dur- 
ing 1909 was $300,000. The compaiy 
has $25,000,00 in force, $6,000,000 in as- 
sets and $250,000 surplus. 

Illinois Life: Insurance written nearly 

$15,000,000,total insurance in force $50,- 
527,500, assets $7,750,000, capital and 
surplus $400,000. 
Federal of Chicago: Made small gain 
business in force and a substantial | 
gain in assets and _ surplus. Company | 
c'osed year by reinsuring Interstate 
Life of Indianapolis, in which it secured 
$6,000,000 of insurance and $1,200,000 
assets. Closed year with $17,000,000 in 
force, assets $2,500,000. 

North American of Newark: Paid-for 
business $6,000,000; in foree December 
31, $10,400,999, gain during the past 
year $3,650,000. Assets $660,000, sur- 
plus $440,000. 

Lincoln National Life: Made net gain 
in paid-for insurance in force of $1,171,- 
£00. 

Volunteer State Life: Total insurance 
in force $12.500,000; assets $800,900, 
capital and surplus, $150,000. 

Pacific Mutual: Insurance in force 
December 31, $111,500,000. Company 
showed improvement in all items. ‘The 
accident department enjoyed the best} 
and largest year in its history. 

Louisiana National Life: Business in| 
force in excess of $3,500,000. Premium 
income during 1909, $126,000 of which 
$75,000 was new premiums. The com- 
pany is opening up new territory for 
1910 and the outlook for a successful 
year is most promising. 

Southern States Life: Insurance in 
force paid basis $9,875,299. Year 1909| 
was the most successful in the com- 
pany’s history and the outlook for 1910 
is most desirable. 

Great Western Life: New business| 
secured since middle of April. Com-| 
pany is entered in ten states, has about | 
200 agents writing business at rate of | 
$500,000 per month. New statement 
will show assets $631,000,surplus above 
capital and all liabilities $75,000, insur- | 
ance in force $11,500,000. Speaking of | 
a heavy lapse, an officer of the com- 
pany says: “Figures published last year 
were misleading as large volume cf| 
Nusiness written in early part of 1908,| 
by former management was held by In-| 
surance Department for registration | 
until December 10, 1908, at which time | 
the Commissioner of Insurance refused | 
to register policies pending settlement | 
of controversy between management) 
and Insurance Department. Very nat-| 
urally this long lapse of time created | 
a feeling of dissatisfaction on the part | 
of insured and new management fol- | 
lowing reorganization and_ rehabilita-| 
tion found it impossible to make de-| 
liveries of large volume of this busi-| 
ness. The eleven and one-half millions | 
now on books represents an actual in-| 
crease over what was there a year ago. | 
* * * Company is financially strong and 
absolutely clean and square in its| 
methods of doing business. It enjoys| 
good reputation among bankers and in-| 
surance men.” 

Colorado National: Company has| 
$11,000,000 insurance in force, with as-| 
sets of $700,009. Vice-President Gilder- | 
sleeve says: “One especially pleasing | 
feature of the year’s results is the fact! 
that in our home State we wrote and 
paid for approximatly $1,800,000 of 
business. This is an unusually large 
record in a State like Colorado. It is 
needless to add that the outlook for the 
future is exceptionally bright and we 
confidently expect to break all records 
before the year is ended.” 


in 








THE STAR OF SUCCESS 


Shines over the fields in which our agents work. Why? 
Popular company, policies that cover public needs, low 
net cost, literature that prospects read. Now writing the 
largest business in our history. For agency information 
apply to 
F. C. SANBORN, Manager for Eastern Massachusetts 
31 Milk Street, Boston 


MASSACHUSETTS MUTUAL LIFE INSURANCE COMPANY 
SPRINGFIELD, MASS. 


INCORPORATED 1851 








President, A. G. BULLOCK Secretary, B. H. WRIGHT 


STATE MUTUAL LIFE ASSURANCE CO. 
OF WORCESTER, MASS. 
INCORPORATED 1844 
Most Successful Year in History of the Company 
1909—53% Increase Insurance Written Over 1308. Largest Increase in Insurance 
in Foree. WHY? The Superiority of Our Selling Proposition. 
OW PREMIUMS 
IBE RAL POLICY 
ARGE VALUES 
ARGE DIVIDENDS 


EDGAR C. FOWLER 


Superintendent of Agencies 


We Can Use Men With Snap 








A PENN MUTUAL PREMIUM, less a PENN MUTUAL 
DIVIDEND, purchasing a PENN MUTUAL POLICY, con- 
taining PENN MUTUAL VALUES, make an INSURANCE 
PROPOSITION which in the sum of ALL ITS BENEFITS, 
is unsurpassed for net low cost and care of interests of 
all members. 


THE PENN MUTUAL 


LIFE INSURANCE COMPANY 
OF PHILADELPHIA 


On January 1, 1909, rates were reduced and values increased to full 











The Southern States 
Lite Sam 


WILMER L. MOORE 
PRESIDENT 


Desirable territory available. 
Policy contracts up to date. 
Liberal Contracts to Agents. 





General Offices: ATLANTA, GA. 








The only Company in the World that 


‘*Insures Lives and 
Guards Them Against 
Disease”’ 


Provident Savings Life Assurance Society 
35 Nassau Street New York 














$1,000,000 Paid-For Business In First Six Months 


IS THE SPLENDID RECORD OF THE 


Mississippi Valley Life Insurance Company 


OF LITTLE ROCK, ARKANSAS 
W. 8. MITCHELL, President A. E. MOORE, Secretary 





If you are a live, energetic, responsible life insurance solicitor, and desire a district 
agency, address the Home Office, 
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‘eal published by the American Central 
Life of Indianapolis devotes consider- 
able space,and justly so, to the achieve- 
ment of a representative of the com- 
pany in placing $1,500,000 insurance on 
the life of George E. Nicholson, of Kan- 
sas City, president and general ma 
ager of the United Kansas-Portland 
Cement Co., and several other subsi- 
diary companies. 

The party referred to is James H. 
Swearingen >of Kansas City, Missouri 
State manager for the American Cen- 
tral, 

Mr. Swearingen has been engaged in 
life insurance work for about five 
vears, during which time he has obtain- 
ed more business for his company than 
any other of its representatives. His 
success has not been due to what is 
generally termed “luck,” but rather to 
persistent effort. 

Second Vice-President Bertram Day, 
of the American Central, using the ac- 
complishment of Mr. Swearingen as a 
text, addresses the field force of che 
company on “The Man Who Wins,” in 
a manner which will be of genera) 1m 
terest. He says: 

“The man who wins is the man who 
thinks and works. Recently our atten- 
tion has been drawn to the fact that 
our Agency Manager from Missouri, Mr. 
James H. Swearingen, whose home is 
in Kansas City, Missouri, wrote on the 
life of one man a policy in the amount 
of One Million Five Hundred Thousand 
Dollars. This is the largest order ever 
filled by one agent for Life Insurance 
cn one man. We are prone to ask our- 
selves this question: How was it done? 
What means did he use to secure this 
large policy? Was it brought about by 
suggestions from some one else, or ws 
it manufactured out of his own mind? 
Some of us may say that this was just 
a streak of luck; he was just fortunate 
enough to be that particular man _ for 
that particular policy. But no, let us go 
deeper into this transaction and 
analyze in part what brought about 
such a splendid success. 

“You should always remember that 
there is no such thing in life as ‘luck;’ 
the present success of an individual is 
always the result of past exertion. 

The Beginning. 

“My understanding is that a few 
years ago Mr. Swearingen wrote a man 
for a $90,000 policy, and it proved so 
satisfactory that this man introduced 
Mr. Swearingen to another man whom 
he thought might be written for $109,- 
000. From time to time conferences 
have been held and little suggestions 
have been made along the line. Then 
through careful and conscientious study 
Mr. Swearingen began to manufacture 
a scheme and plan whereby his pros- 
pect could carry a big policy. I happen 
to know, personally, that several 
months intervened between the begin- 
ning of the writing of this policy and 
its final consummation. It has been 
necessary for this agent to get the at- 
tention of his prospect at various times 
and in various places. He has worked 
hard to create an interest in the com- 
modity he was selling, and has done his 
best to inspire confidence in the way he 
has been transacting his business, and, 
finally, after this desire has been creat- 
ed, and confidence fully gained, then 
comes conviction. And the signature on 
the “Dotted Line” naturally follows as 
a final outcome of the past, persistent, 
and conscientious effort. 


Persistent Effort. 

“I think the transaction of the writ- 
ing of this big policy should be a lesson 
to every salesman in the field. I believe 
that man’s mind is divided into two 
parts, the conscious and suwb-conscious. 
1 also believe that this sub-conscious 
mind is amenable to suggestion, and 
that whatever is suggested to this sub- 
conscious min-1 either by others,through 
books or by one’s own thinking, is 





transmitted to the conscious mind and) 
becomes possible of realization. 

“Mr. Swearingen’s success was) 
brought about by completely giving) 
himself over, not only his time and his} 
energy, but his best thought, for the 
consummation of his most cherished de- 
sire, that of writing the largest policy 
ever written by any one agent. At night 
time, no doubt, he has put away the| 
thoughts of the day,everything that per-| 
tained to business and worry. He has 
ailowed his mind to be in an attitude re- 
ceptive to impressions along the line of 
the selling of the big policy. It has not 
Leen by one single suggestion, but by 
constant effort that has brought about 
the consummation of his desire. No 
doubt he renewed his suggestions in the 
morning, not in fear, but in faith, ab- 
solute faith, faith that knows no defeat. 
He has allow2d these suggestions to 
act and re-act upon his own mind until 
ke himself has willed that his great 
deal should go through. Do you know 
that is half the battle of the selling of| 
a Life Insurance policy? To will to do 
a thing is to half do it. Effort is always 
the result of thought; thinking pre- 
cedes accomplishment, and if we direct 
our thoughts in the right direction and 
make up our minds that we will suc- 
ceed; Success is Ours. 

Should Think and Work. 

“I do not know when I have had my 
attention called to such determination 
tc succeed as I have in this case, where 
Mr. Swearingen writes this big policy. 
It should be a lesson to all of us to know 
ourselves, to believe in ourselves, and 
vo train ourselves to have more self-re- 
liance, more action, more decision. Let 
us cultivate a pleasing personality and 
convince ourselves that we have it. Let 
us acquire, in every way possible, intel- 
Jigent enthusiasm in all the work we do 
and make ourselves believe that we are 
eutitled to our share of the world’s suc- 
cess, If every iran in the field will hang 
up the right mental pictures in his mind 
and then allow himself to do some 
hard, vigorous thinking, in a short time 
he will find that he has transformed his 
whole life, and where he once found} 
failure,he will find tremendous success. 

“We are all glad to learn of ithe| 
achievements cf other men; they are 


inspiring; thev help to lift us on and| 
uD to the indescribable heights where 
our vision is enlarged and _ increased.| 


Let us get a glimpse of the larger fis-| 
ion in salesmanship, and let every man| 
earn, if he has not already done so,| 
that his success depends absolutely and} 
wholly upon himself. 

“There is no such thing as ‘luck’ or 
chance,’ success is always the result of 
past exertion, and the man who wins is 
the man who thinks and works.” 


Great Western Life. 

In a letter to The Eastern Under- | 
writer, Secretary and Treasurer Chap- 
elle of the Great Western Life says 
that every department of the company 
shows a gratifying increase. The as-| 
sets show an increase of $215,000, pass- | 
ing the $600,000 mark; surplus over | 
capital and all liabilities $75,000; insur- | 
ance in force $11,500,000. He says: 

“We have been very careful in re. | 
gard to the new business that we have | 
acquired, and in reinstating the old | 
business the selections have undergone | 
careful investigation. We have but one 
unpaid death claim—a resisted claim 
in Alabama—and not a dollar of indebt- 
edness outside of the current obliga- 
tions of any institution of this char- 
acter.” 





New Jersey Agency Appointments. 


Aetna, E. G. Hotchkiss, Summit. Co- 
‘umbia National, W. L. Griffin, Jersey 
City; David T. Williams, Hoboken. 
John Hancock, M. L. May, Philadelphia, 
Pa. Northwestern Mutual, Leon Hamp- 
ton, Sewell; J. Osear Battersby, Phila- 
a Pa.; Henry Phillips, Syracuse, 








Sells better than a “Board Contract” 


Over a million a month since organization 


Our Stock Option Policy sells itself. 
Our men are all making money. 
Are you? 

This is a proposition for large pro- 
ducers—writers of special contracts. 





Write for particulars. 


Standard Mutual Life Insurance Company america 


Home Office, Commonwealth Building, Pittsburg E 

















Great Southern Life Insurance Company 


HOUSTON, TEXAS 


CAPITAL AND SURPLUS (all fully subscribed) $1,000,000 
PAID-IN CAPITAL AND SURPLUS OVER $475,000 


Began Business November ist, 1909. Business confined exclusively to 
“Guaranteed Life Insurance.” 
For agency contract, address 
0. 8. CARLTON, Vice-President, Chronicle Building, Houston, Texas 














Georgia Life Insurance Company 
OF MACON, GA. 


(Now Organizing) 
W. E. SMALL, President 


CAPITAL $1,000,000 SURPLUS $500,000 
LIFE AND CASUALTY INSURANCE 


Perfect Protection at a Reasonable Cost Under Safe, Sane and Conservative 
Management. First Class Openings in both Branches for PRODUCERS 


Address M. Y. Manley, Superintendent of Agencies 











FIDELITY MUTUAL LIFE 
INSURANCE COMPANY 


OF PHILADELPHIA 
HAS SOME EXCELLENT 
AGENCY POSITIONS 


Apply to ALEXANDER McHNIGHT 
112-116 N. BROAD STREET 


——__——-_L. G. FOUSE, President 











THE POLICYHOLDERS 


—OF THE— 


EQUITABLE LIFE 


OF IOWA 


are pleased and satisfied. They do 
not lapse. Hence, an Agent’s 


RENEWAL INTEREST | 


increases rapidly. See our per- 
centage of ‘‘Insurance Gained’’ 
for many years past. 

We offer Long Contracts; Fair 
Terms; and have good open 
Territory. 


HARTFORD 


Life Insurance 
Company 


Chartered and doing business 
43 years 


Ask about the new 


Monthly Income Policy 


Easy to sell because best to BUY 


For agency contract address 


Second Vice-President 
Hartford, Conn, 














Liberal Policies - Lowest Net Cost 
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POINTERS FOR AGENTS 

Select one hundred sound- company and the great cause of insur- 
king men of sundry oc- ance with which he is identified. And 
ss = a Get a Proce these latter are not antagonistic to his 
Get eres — good. In seeking them he is sure to ad- 
Prospects. points on each man, as tO yance his own interests. It is true he 
age, income, family ties, may succeed so far as making a living 


busy days, hobbies, insurance carried, 
and the like, and tabulate this informz- 
tion on handy cards, which you can ar- 
runge by street addresses so as to min- 
imize travel and save time.. Now sift 
out one-half of these and go out after 
the half-hundred ‘pure gold” prospects 
you have culled out. Your ability to 
talk intelligently of each man’s person- 
al affairs, as occasion offers, will in- 
variably appeal to him, and in nine 
cases out of ten will incline him your 
way. 

You are going to get these men. Don’t 
expect to close the fifty on the first 
call, but be sure in every case to get on 
a good footing, and other interviews 


will strength2=n your position. Would it 
be unreasonable to estimate $10,000 of 


business for your first fortnight’s 
work? Not if you start right, and keep 
cverlastingly at it. But don’t let any- 
thing prevent you from thoroughly 
covering the first half-hundred. That’s 
your test. Thoroughly canvass the fifty. 


Luck may live with you for a day. 
Hard work carries you through the 
year. The Law of Average Counts 
Every Time. 

. . 


The world’s work is being done 
Team to-day by individuals, and it is 
Work. being done more _ successfully 

and effectively because men 
voluntarily group themselves into all 
kinds of organizations in almcst 
every line of human activity, says 
the Pacific Mutual News. And _ the 
men who are doing things to-day are 
not the men who are spurred to action 
by a desire simply to carve out a bril- 
liant career for themselves, but the men 
who place the goods of the organization 
first and are willing in a sense to have 
their own individuality submerged that 
the cause they are working for may 
triumph. Not the good of self but “the 
good of the order” is the chief object 
the.r endeavors. 
The modern foot-ball game is a good 


ot 


illustration of the point we wish to 
emphasize. The player whose sole ob- 
ject is to make brilliant individual 
plays, that he may win the admiration 
and plaudits of the spectators, is likely 
to be despised by his fellows and 


dropped from the team. But the player 
who can excel in team work is the one 
who is sought after, the man who is 
not afraid to bury himself in a scrim- 
mage and bring every pound of force at 
his command to break through the op- 
posing line and make a touch down. 
Opportunities for spectacular individual 
plays will come, but he is not anxious 
for these. It is glory enough for him if 
he can do effective work in bringing 
victory to his team. 

The spirit of team worn 
ef unity and loyalty, the spirit of de- 
votion to a cause. Thar spirit cannot 
exist in the man who tninks and plans 
and works solely for his own good, who 
has a theory of life in which he is at 
ence the center and the circumference. 
He has never had his eyes opened to 
the truth that he who seeks the good of 
the wider circle will find his own great- 
est good. Success for the cause one 
represents success for himself; 
in his endeavor to reach the higher goal 
he is almost certain to reach the lower. 

Now what is there in all of this 
philosophizing for the insurance agent? 
Simply, this, the agent who thinks and 
works only for his own good sets his 
standard too low. The commission he 
can earn is to him a very important 
matter, and so it should be, but it is by 
no means the only consideration. In 
addition to his own good there is the 
good of his agency, tne good of his 


is the spirit 


means 


goes if he never gives them a thought, 
but it is equally true that his own real 
success in the business will be the 
greater the more he takes them into 
the account. And it goes without say- 
ing that the broadening influence of his 
work upon his own mind and character 
yroduces a real value that cannot be 
measured in cold cash. 

If we are in the business to stay it 
will pay us to strive for the best things 
the business has to offer. The insur- 
ance business is the biggest financial 
business in the world to-day and should 
develop big men in the truest sense. 
One of the essentials to this end is the 
team spirit. The field-man who pos- 
sesses this essential keeps in touch with 
what is going on in the big insurance 
world outside of his own company and 
community, and does not fail to ally 
himself, as far as he has the opportun- 
ity, with every organization and move- 
ment that stands for the highest and 
best things in the business. 


. s a 

If I were a beginner, I 
if | Were would not begin (excuse 
a Beginner the paradox) unless I felt 

sure I had it in me to 
triumph. Not he good of self but “the 
make a success of this business. 
Your mental attitude at this  out- 
set predetermines your success or 
failure to a very large degree. 


The insurance business is no place for 
those who doubt their own ability to 
succeed. Confidence in one’s self is one 
of the first essentials to success in this 
as in all lines of business. Never go 
into this or any other business to find 
out whether you can succeed at it. Set- 
tle this question with yourself before 
vou begin. 

This question settled, I would go in- 
to the business not only to win but to 
stay. There is no business that holds 
out more inducements to permanency 
for the successful man, and there is 
none more fascinating because of its 
varied human interest. Its rewards are 
cumulative. The more business a man 
does, providing he does it right, the 
more business will he find to do. T have 
heard men express regret that they left 
the business, but I have yet to hear the 
first man say he is sorry because he 
staved with it. 

Then I would make sure of my com- 
pany. This is a much more important 
matter than the size of the commis- 
sions paid or the nature of the policies 
to he sold, though these too are import- 
ant. I would not consider establishing 
relations with a company unless it had 
passed the experimental stage and nad 
clean methods and a_ good record for 
square dealing with its policyholders 
and its agents. I would not bother my- 
self much about the question of stock 
versus mutual companies, as it is the 
men who manage the company who are 
the chief factor in determining its char- 
acter and its success. 

Then I would make some good res 
Intions, such as to play fair with my 
patrons, my company and myself. {ff 1 
live up to this resolution I will never 
misrepresent but will always sell gen- 
uine goods and sell them straight. I will 
rive my company the very best ser 
vice in my power, and I will never offer 
a rebote or resort to any other 
nractice that will deprive myself 
of what I have justly earno.. 
There is a trinity of words I 
would adopt as my motto and which I 
would always keep before my men‘al 
vision—diligence, sineecrity, confidence. 
Iam positive that if T have the three 
qualities that they stand for, my record 
will be all right and nothing ean stand 
hetween me and sueccess.—Pacifie Mu- 
tnal News. 


MANAGER FOR WESTERN N. Y. 





Day L. Anderson to Handle National of 
Vermont, With Headquarters 
at Buffalo. 





An important appointment of the Na- 
tional Life of Vermont is the selection 
of Day L. Anderson as General Man- 
ager of the Company for Western New 
York, with headquarters at 386 Ellicott 
Square, Buffalo. 

Mr. Anderson was formerly located 
at Cleveland, Ohio, where he has been 
selling insurance for a high grade com- 
pany, and comes to the service of ihe 
National Life, with a record for trust- 
worthiness and achievement. He is a 
man well versed in life insurance af- 
fairs and has the _ experience, ability 


and energy to accomplish results in the 


highest lines of underwriting. 





THE AGENT’S OPPORTUNITY. 

January is the harvest month of cou- 
pons and dividends. No less than 
$200,000,000 will be distributed in the 
first few weeks of 1910 to the great and 
growing army of stock and bond hold- 
ers, says the Fidelity Mutual Bulletin. 











No longer are the American invest- | 
ment holders confined to the wealthy | 
or to the financial centers of the East. | 
One of the conspicuous results of the | 


recent panic, and the subsequent low 
market, was an enormous increase in 
the number of those who benefit by 
capital investments. Into nearly every 
State and county in the country this 
money is flowing, and into the hands of 
men who, realizing the wisdom and 
profitableness of investment, will be 
on the lookout for a _ reinvestment. 
Here, Mr. Insurance Agent, is your op- 
portunity. 





Selling Stock Holdings. 





In conformity with the New York 
Laws requiring insurance companies to 
dispose of stock holdings the Equitable 
Life and Mutual Life have sold their in- 
terests in the Lawyers Title Insurance 
and Trust Co. 

The Equitable owned 5,004 shares, 
the book and market value being $1,- 
225,980—par value $500,400. The hold- 
ings of the Mutual were 4,665 shares, 
with a book value of $1,469,304. 

The price received for the stock was 
not made public. 


1860 49th Year 1909 
Home Life 
Insurance 
Company 

of New York 
GEORGE E. IDE, President 
Assets..... ladekté avis tae iaeen $21,708,901.70 
Liabilities (including Di- 


vidend Endowment 

Fund)..........eee++ 20,471,723.76 
Dividend Endowment 

Fund (Deferred 

Dividends)........... 1,970,463.00 
Het Barplas. ..<.cccces 1,237,177.94 
Insurance in Force... .. 88,368,244.00 


The 49th Annual Report shows a 
gain in the amount of insurance in 
force; that assets were increased 
over $1,704,048.00 and that over 
$467,700 was added to surplus ae- 
count. 














UNEXCELLED IN 


Favorable Mortality 
——A8D— 


Economy of Management 


THE 
Provident Life 


AND Trust Company 
OF PHILADELPHIA 


Rates of Premium Extremely Low 
and still further reduced by 
Annual Dividends 














ESTABLISHED IN 1850 


JOSEPH A. DEBOER, Prest. 
FRED A. HOWLAND, Vice-Prest. 
JAMES B. ESTEE, 2d Vice-Prest. 





NATIONAL LIFE INSURANCE CO. 


MONTPELIER, VERMONT 


Cc. E. MOULTON, Actuary 


This Company held January 1, 1909, and gained during the past decade: 


RS oo sikiervcad $ 44,026,069.73........... ...-Gain, 173% 
SURPLUS,.............$ 6,279,925.70............... Gain, 174% 
INSURANCE,.......... $155,755,039.00............... Gain, 93% 


Absolute Security and Economy of Management 


OPERATING IN 36 STATES 


OSMAN D. CLARK, Secretary 
H. M. CUTLER, Treasurer 
A, B. BISBEE, Med. Director 


















most in a practical way, write to 


Dol 





THE SATISFACTION OF 


NG THINGS 


names on the dotted line, or in other words 
making real money in sizable amounts, It isn’t im- 


instance, a on 
PLE WANT and wit! buy—that they cannot afford to 
do without. WorkING with « company that WORKS 
WITH you-that actually does things to help you, 
One that wil! give you a “square deal.” When you 
t to the point where you want to connect with a 
ive company—not too large to appreciate meritori- 
ous effort nor too small to be out of the race, write to 
. " ‘ _ the SECURITY MUTUAL LIFE. If you are now 
investigating companies with a view to connecting with on» which will help you 


©. H. JACKSON, Sup’t of Agencies, Biscnamton, N. Y¥. 
















that sells policies that the PKO- 





























January 13, 1910. 








PENNSYLVANIA MUTUAL LIFE. 





Former Representatives Get Verdict 
for $16,500—Efforts to Reinsure 
its Business. 

li is stated that Harry K. Davis and 
bB. K. Focher of Philadelphia have se- 
cured a verdict of $16,500 against the 
Pennsylvania Mutual Life—a nauseat- 
ing concern—for alleged breach of con- 
tract. 

if the verdict could be collected and 
the concern put out of business, a real 
good purpose would be served. Fre- 
quently its name is coupled with that 
of the old, honored Penn Mutual Life, 
by the unfortunate abbreviation of the 
word “Pennsylvania.” 

An effort was made by Coyle, et al to 
reinsure the business of the Pennsyl- 
vania Mutual before the close of 1909, 
with the idea of closing up the affairs 
of the concern, and it was thought that 
this beneficial result would be accom- 
plished, but the old greed for gain 
which has been characteristic of the 
career of some of those connected with 
the concern got the better of good judg- 
ment and the deal fell through. 





$25—$35—$65. 


“The Argus” Has Not Been Favored, 
But Anxiously Awaits Neces- 
sary Authority. 








Not having deemed The Argus of 
Chicago of sufficient value to justify 
the time necessary for a perusal of its 
columns, we have not seen the article 
referred to by the Insurance World in 
the following: 

“You know the _holier-than-thou 
breed. Every phase of life is festered 
by some prominent—ofttimes obnoxi- 
ous—specimen of the species, which can 
be heard chanting its own praises and 
hissing damnation in the trite phrase—. 
‘| would not as others be.’ The species 
is hard to classify—it is not mammal— 
it might be of the serpent class—but 
the sting is not dangerous, only annoy- 
ing. 

“Recently one of the class exposed it- 
self in the ranks of insurance journals. 
A western journal old enough to know 


PEOPLES MUTUAL LIFE AFFAIR. 








(Continued from page 2.) 
taken until they had their 
ready. 

“The fact that Peck received $31,500 
at the time tie five directors resigned 
and five new men were elected in their 
places was the most important develop- 
ment of the sessions. The information 
was contained in an affidavit made by 
Arthur F. Saxton, insurance commhs- 
sioner, At the first examination 10 days 
ago Peck refused to answer questions 
as to whether he had received any 
money. At the second examination he 
said that at about the time the change 
in the directorate was made he receiv- 
ed $21,500 at one time and $10,000 at 
another time. 

“It was at the 
that Lieutenart-Governor 
examined. 

“The attorney-general said it was al- 
ieged by the ipsurance department that 
a contract was made by which it ap- 
pears that $110,000 was paid to the oid 
directors of the People’s Mutual. He 
said that there were seven directors 
and five of them resigned after the 
money was paid. He said the under- 
standing was that retiring directors 
were to be paid for so doing and that it 
was understood that the company was 
being taken over by the Federal Life of 
Canada. 

“*The sum of $150,000 was taken from 
the assets of this company,’ said Mr. 
O'Malley, ‘and deposited in a Canauian 
bank, outside of the jurisdiction of the 
United States and the State of New 
York.’ ” 


answer 


second examination 
White was 


THE EASTERN UNDERWRITER 








AGENCY SUPERVISOR WANTED. 

For Vermont, New Hampshire and 
Western Massachusetts, to develop ex- 
isting and establish new agencies for 
a prominent Connecticut Life Insur- 
ance Company already successfully 
operating in that territory for 50 years. 
Opportunity of advancement for an ac- 
tive and ambitious young man. Ad- 
dress, with full particulars about your- 
self, “Agency Supervisor,” Drawer 
1377, Hartford, Connecticut. 





better, tormerty a , monthly, but lately 
tri-monthly, endeavored to separate the 
‘wheat’ from the ‘chaff’ of insurance 
papers, using as a basis the absence or 
presence in the papers’ columns of the 
advertisements of assessment and fra- 
ternal associations and societies. In 
the ‘chaff’ class was the ‘Insurance 
World,’ together with such journals as 
the ‘Insurance Field,’ ‘Western Under- 
writer, ‘Eastern Underwriter,’ ‘Spec- 
tator,’ ‘Insurance Post,’ ‘Insurance 
Press,’ ‘United States Review’ —in fact 
the papers that really circulate. 
Amongst the ‘wheat’ are ‘Standard’ 
and ‘Weekly Underwriter’ —good ones, 
bunched with a crowd of ‘alsorans,’ 
many of which you never saw or read 
and probably never will. 

“As for ourselves we are not sore. 
We really rather fancy the ‘chaff’ class. 
We qualified for the ‘chaff’ by advertis- 
ing the Bankers Life Association of 
Des Moines, and we are willing to 
qualify twice or three times with the 
advertisements of any similar reput- 
able, honesuy managed, associations. 
True, frankiy admitted, we prefer the 
legal reserve system of life insurance, 
but with capable, honest management, 
many assessment companies are doing 
much good. 

“The .chorn, however, in the article, 
is the hho.ier-than-thou attitude of the 
‘Argus,’ which scorns such advertis- 
ing. We know—can prove—the qual- 
ity of the scorn, as witnessed in the 
following letters: 

“Letter from ‘Argus’ to Bankers Life 
Association. 
Chicago, Jan. 13, 1906. 
Mr. H. S. Nollen, Sec., 
Des Moines, Ia. 

Dear Sir:—We presume that you 
are going to advertise the annual state- 
ment of your company in some of the 
insurance papers as usual. Heretofore 
“The Argus” has not been favored with 
an advertisement from your company 
and we write to ask you if we may have 
the authority to publish your annual 
statement in our January issue. Our 
rates are as follows: %4 page, $25; % 
page, $35; 1 page, $65. 

Awaiting your favor, we are, 

Yours very truly, 
THE ARGUS, 
Per T. W. Dealy. 
“Reply of Bankers Life Association to 
‘Argus.’ 
Jan. 15, 1906. 





The Argus, 
918 Royal Insurance Bldg., 
Chicago, Il. 

Gentlemen:—In response to your let- 
ter of the 13th, we state that we have 
already made arrangements for the pub- 
lication of our annual statement in the 
insurance journals covering the terri- 
tery in which your journal circulates, 
and inasmuco as the expenditures in 
our Association for various purposes 
are limited, we do not feel justifield in 
increasing the cost of advertising at this 
time. 

Yours truly, 
The Bankers Life Association, 
By H. S. Nolen.” 
It is to laugh. 





New Jersey Agency Appointments. 





Manhattan, John R. Auld, New York, 
N. Y. New England Mutual, B. R. Faros- 
sian, West Hoboken. New York Life, 
F. E. Cronwell, Summit. 


STARTING ‘WELL. 


R. J. Mix Agency of The Prudential 
Sets Mark for $7,000,000 
During 1910. 

In a letter to agents, Robert J. Mix, 
swew York City manager of the Pruden- 
tial, says that he expects the agency to 
give a great account of itself during 
1910. We quote in part: 

“I want to feel that as the weeks and 
months slip by this agency is growing 
stronger and more effective—making a 
Bigger and Bigger Name for itself in 
the Insurance world! This will surely 
be the case if Every Man of Us will do 
His part.” 

The mark set for 1910 is $7,000,000, 
and during the first week 23 applica- 
tions were received for a total insur- 
ance of $127,500. Several new men 
have been secured for the agency, and 
assurance has been given that every 
man connected with the staff will en- 
roll himself among the regular pro- 
ducers. 





TO WIND UP INTER-STATE. 





Price Paid by Federal Life for 
Business Said to be $60,000. 


Its 





Frank D. Stalnaker, a prominent 
merchant and banker of Indianapolis, 
has been appointed receiver for the 
Inter-State Life of that city with the 
object of winding up its affairs. 

As stated in a recent issue, the Inter- 
State has reinsured its business in the 
Federal Life of Chicago. 

The price paid by the Federal for the 
business is said to have been $60,000, | 
or $10 per $1,000 of insurance taken 
over. 





Made Substantial Gains. 





The old State Mutual Life of Massa-| 
chusetts secured new business during} 
1909, aggregating $16,500,000, which 
was an increase over the year 1908 of 
53 per cent. Even considring the ac-| 
complishment as that of a single year, | 
it is one of the most commendable an-| 
nounced for 1909, but as a matter of 
fact it represents only a part of the re- 
sult of the efficient handling of the field 
force by Superintendent of Agencies 
Edgar C. Fowler. The organization of 
the company was never in better con- 
dition, and it is a certainty that 1910 
has something good in store for the 
company in the way of new business. 

Another highly satisfactory showing 
that the company may point to is the 
net increase in insurance in force dur- 
ing 1909. The figure will be the largest 
in the history of the company. 





Fidelity Mutual Figures. 





The annual statement of the Fidelity 
Mutual Life will show the following 
figures: Ledger assets, $19,385,000, an 
increase of 13.6 per cent.; reinsurance 
reserve, $17,126,567, an increase of 13.7 
per cent.; payments to policyholders 
during 1909, $2,130,267, an increase over 
the preceding year of 7.14 per cent.; is- 
sued business during 1909, $20,555,085; 
paid business $15,152,461; total insur 
ance in force December 31, 1909, 
$124,666,815. 





Agency Changes of The Travelers. 





Recent promotions and appointments 
in the Life and Accident departn.ents 
of the Travelers are: 

Joel L. Stockard, formerly Special 
Agent at Indianapolis, appointed to a 


similar position at Grand Rapids, ef- 
fective January 15th. 
W. Bussell, formerly Special 


Agent at Grand Rapids, has been trans- 
ferred to Portland, Me. 

Forrest Braden of South Bend, Ind., 
appointed special agent at Indianapolis, 
the appointment taking effect Jan. 10th. 





Assessment Bill. 





The uniform bill covering assessment 





THE 
FIRST MUTUAL 


Chartered in America 





NEW ENGLAND 
MUTUAL LIFE 
INSURANCE. CO. 


BOSTON, MASS. 


Operates on a full 3 per cent. Reserve 
under Massachusetts Law, and 
offers the very best possible 
security, with a safe, 
equitable contract 


FINANCIAL STATEMENT 


Assets Jan. 1, 1909... $47,980,647.74 
Liabilities . 44,476,665.68 
Surplus 3,503,992.06 


Alfred D. Foster, President 

D. F. Appel, Vice-President 

J. A. Barbey, Secretary 

Wm. F. Davis, Asst. Secretary 
J. G. Wildman, Asst. Secretary 


RELIANCE LIFE 


PITTSBURGH 
Policies That Can’t Be Beat 

















Assets 

Over Two and One-Half 
Millions 

Exceptional opportunities for General 
Agents in 

PENNSYLVANIA 

O10, IOWA AND ALABAMA 

~ 





MEN OF ENERGY 
ARE OFFERED 
WORK OF MOMENT 


in desirable localities representing a 


ear « epee ents tion, with modern 
law- 


mforming = 





territ ry availed 
unities for advantage 


Inquire NOW 


opport 
tions. 


UNION MUTUAL LIFE 
INSURANCE COMPANY 
PORTLAND, MAINE 
FRED E. RICHARDS, President 

s ALBERT E. AWDE, 











upt. Flatiron Bidg., Watertown, N. Y. 
THORNTON CHASE, 
Supt., 405 Exch., Bidg., Los Angeles, Cal. 
life insurance companies or associa- 


tions, sick, accident and death benefit 
assessment companies or associations, 
also sick and accident assessment com- 
panies or associations, drafted by the 
District of Columbia Commission has 
been introduced in Congress. 





Dines Philadelphia Agents. 





A most pleasant affair was the recent 
dinner given the Philadelphia agents of 
the Fidelity Mutual Life at The Art 
Club. A feature of the occasion was the 
presentation of a handsome chime 
clock to Clayton M. Hunsicker, retiring 
president of the Leaders’ Club. 








DENY MADISON SQUARE RUMOR. 





Equitable Life Officials Say They Have 
No Knowledge of Home 
Office Removal. 





Speaking of the persistent rumor 
that the real purchaser of the Madison 
Square Garden building and site is the 
Equitable Life Assurance Society, and 
that it is proposed to erect a mammoth 
skyscraper there, a portion of which 
will be used for home office purposes, 
Gerald R. Brown, Controller of the So- 
ciety, says that it is news to him, and 
that so far as he has knowledge the 
proposal to move up-town and erect a 
big building has not been considered 
by the trustees or officers of the So- 
ciety. a 

It will be recalled that permission to 
construct a building over 900 feet high 
on the present home office site was ob- 
tained during the past year, but thus 
far no further steps have been taken in 
the matter. 





AN INTERESTING PROGRAMME 





Arranged for Life Presidents Meeting 
—President Taft and Governor 
Hugh2®s to be Speakers. 





The public meeting of the Associa- 
tion of Life Insurance Presidents to be 
held at Washington, on Wednesday and 
Thursday of next week, bids fair to be 
cne of the most interesting gatherings 
of life insurance men ever held. 


Among the speakers scheduled are 
William H. Taft, President United 
States, and Charles E. Hughes, Gov- 


ernor New York State. The programme 
in full is given herewith: 
Wednesday, January 19, 1910. 
Morning Session: 10.30 o’clock. 
Words of Welcome—Hon,. Thomas E. 
Drake, Superintendent of Insurance for 
the District of Columbia. 
MOVEMENT FOR UNIFORMITY 
STATE LAWS. 


OF 


Address by L. G. Fouse, President, 
Fidelity Mutual Life Insurance Com- 
pany, Philadelphia, Pa. 

Address by George H. Noyes, Esq., 
General Counsel, Northwestern Mutual 
Life Insurance Company, Milwaukee, 
Wis. 

Address by Hon. John A. Hartigan, | 
Insurance Commissioner of Minnesota 
and President of the National Conven- 
tion of Insurance Commissioners, | 

Discussion. 

Afternoon Session: 2.30 o’clock. 

Discussion of Morning Topic: Con-| 
tinued. 

Address by Hon, Charles E. Hughes, 


Governor of the State of New York. 
Thursday, January 20, 1910. 

Morning Session: 10.30 o'clock. 

MOVEMENT TO PROLONG HUMAN 
LIFE. 
Report of Life 

of the Association 
Presidents, George 


Life 
Ide, 


Insurance 
Chairman, 


of 
E. 





THE EASTERN UNDERWRITER 


President of Home Life OTETD Cow- 
pany of New York. 

“Work of the Federal Government in 
the Matter of Health Conservation and 
what may be done to supplement it,” 
Walter Wyman, M. D., Surgeon General 
otf the Public Health ana Marine Hos- 
pital Service of the United States. 

“The Organization of a Public Health 
Militia in the Cause of Preventive Med- 
icine,” M. J. Rosenau, M. D., Depart- 
ment of Preventive Medicine and 
Hygiene, Harvard Medical College, Bos- 
ton, Mass. 

“Latent Powers of Life Insurance 
Companies for the Detection and Pre- 
yention of Diseases,” E. W. Dwight, 
M. D., Medical Director of the New 
England Mutual Life Insurance Com 
pany, Boston, Mass. 

Discussion. 

Afternoon Session: 2.30 o'clock. 

Informal Remarks, Hon, William H. 
Taft, President of the United States. 
“AMALGAMATION OF LIFE INSUR: 

ANCE COMPANIES.” 

Addresses by Hon. Isaac Miller Ham- 
ilton, of Chicago, Ill, President of 
American Life Convention. 

Alfred Hurrell, Esq., of Albany, N. Y., 
Counsel to Insurance Department of the 
State of New York. 

Discussion. 





NORTH AMERICAN LIFE. 





Newark Institution Shows Satisfactory 
Gains for the Year 1909. 





Reflecting the training covering field 
experience of many years, the manage- 
ment of the North American Life of 
Newark, all old New York Life men,has 
issued a preliminary announcement 
showing the results for 1909 as compar- 
ed with those for 1908. The items given 
are: 


1909. 1908. 
Paid business - $6,000,000 $4,495,177 
In force ........ 10,400,000 6,744,657 
Gain during year 3,650,000 3,080,947 
Premium income 275,000 173,221 
Admitted assets. 660,000 403,597 
Liabilities . 220,000 108,149 
Surplus to Policy- 
holders 440,000 294,758 
Death claims paid 45,000 24,500 


January 13, 1910. 





10 ENFORCE SETT LEMENTS. 





Colorado Insurance Department Will 

Cancel License for Non-Payment 

of Premiums. 

In the latest bulletin of the Colorado 
Insurance Department, Commissioner 
Clayton states that the license of 
agents who fail to turn in, within a 
reasonable period of time, moneys col- 
lected for premiums will be revoked. 
He says: 

“During the year many complaints 
have come to the Department from 
general agents, due to the fact that pre- 
miums collected by sub-agents have 
not been promptly accounted for. Here- 
after, when it is conclusively shown 
that an agent fails to account for 
moneys collected for premiums, within 
a reasonable time after the settlement 
period has expired, his license will be 
revoked. This source of much annoy 
ance to the Department can be largely 
eliminated if companies and general 
agents will examine more carefully 
into the record of the agents they em- 
ploy. Many times when an agent is 
discharged from one company for the 
foregoing reason, another company, 
fully cognizant of his past record, will 
employ him, and when he employs the 
same methods with the new company 
it complains to the Department. It is 
urged upon companies and general 
agents that an agent who is not square 
with one company is most likely to be 
so with another.” 





PROVIDENT SAVINGS AFFAIRS. 





Society Admitted to Arkansas—Changes 
in New York and New England 
Agencies. 





The Provident Savings Life has re- 
ceived from the Insurance Department 
of Arkansas authority for the resump- 
tion of new business in that State, and 
has appointed C. Philip Waters mana- 
ger with headquarters at Little Rock. 

The Society has appointed Charles 
H. Dewey as manager of its agency at 
Cleveland, Ohio, said agency controll- 
ing the Northern part of the State. 

Harper Leiper has been appointed 
manager for the Society at Boston, 
Mass., which controls the New England 
States. H. G. Chatfield, whom Mr. Lei- 
per succeeds, has been transferred to 
New York City, as manager for East- 
ern New York. 
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Extension Committee 















NATIONAL LIFE INSURANCE COMPANY 
of the United States of America 


ALBERT M. JOHNSON, President 
ROBERT E. SACKETT, Vice-President 


IncreaseinSurplusFund, + + *© «+ «+ « « $ 495,980 4 
Increase in Yearly Income, ie, a ee ae ee 1,167,464 2 
Increase in a a ee 5,848,855 77 
Increase in Insurance in Force, - - - + 23,968,070 00 


EXCEPTIONAL OPPORTUNITIES FOR MEN OF ABILITY 


CHICAGO 


ESTABLISHED 1868 


ROBERT D. LAY, Secretary 

















BERKSHIRE 
LIFE INSURANCE CO. 


OF PITTSFIELD, MASS. 


James W. Hull, Pres‘dent. 
W. D. Wyman, Vice Pres. and Treas, 
J. M. Lee, Actuary. 
Theo. L. Allen, Secretary. 
Robt H. Davenport, Asst. Sec. 


This Company, with its more than fifty years 
of successful and honorable practice, its solid 
financial condition, its fair and liberal policies, 
all subject to the Non-Forfeiture Law of Mas- 
sachusetts, commends itself both to policy- 
holder and agent. 


For circulars and rates address 


EASTERN MASSACHUSETTS AGENCY, 
79 Milk Street, Boston, Mass 


LEON F. FOSS, General Agent 
W. H. DYER, General Agent 


JOHN H. ROBINSON, General Agent 
253 Broadway, New York 











EXCELLENT OPPORTUNITY 
FOR 


Direct Agency Contract 





THE MANHATTAN LIFE INSURANCE 


COMPANY of New York desires to make 
direct contracts, with good producers, for 
unoccupied portions of the following states: 
New York, New Jersey, Pennsylvania, 
Kansas, Idaho and Washington. The usual 
commission contracts with allowance for 
office expenses will be made, The policy 
forms of the Company are up-to-date, the 
premium rates are low and the annua 


dividends attractive. 














Home Office: 66 BROADWAY, NEW YORK 
Course of In. urancs kducation 
Our; Department for Furnishing 
| rospeets New Model Policy 


wit Plough the Field and Assure 
the Harvest for Good Agents. 


Phenix Mutual 
Life Ins. Co., 


HARTFORD, CONN. 


Write Home Office. 








«Scranton Life Insurance Co. 
wants @ Strong Stock Mani to work 
ontof te office on FL Ome=-Office Leads 





extend over several states. 


The Company has produced nine millions of paid-for business in eighteen months. 
This is an unusual opportunity for a man with character and ability, whocan demonstrate 
his record as a high-class producer of large contracts, as the Company was organized by 
the potential men in twenty of the largest corporations in Pennsylvania, whose influences 








Address, with record and references: 





JEFFERSON WALLACE, Sup’t Agencies 
SCRANTON, PA. 








Citizens Life Insurance Company 
Louisville, Kentucky 
ABSOLUTE SECURITY 





The Deposit held by the Treasurer of the STATE OF 
KENTUCKY Guarantees the Reserve on every 
policy issued by this Company 
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W. H. GREGORY, President 
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"METROPOLITAN CONVENTION. 





Next week will be Metropolitan week 
in Gotham; in other words New York 
will be in possession of Metropolitan 
men, a large delegation being expected 
for the annual meeting to be held at 
that time. 

The business convention will be fol- 
lowed by a banquet on Saturday even- 
ing at the Hotel Astor, and the com- 
pany will make it a memorable affair 
in commemoration of the completion of 
the company’s home office building and 
mammoth tower. The guests of honor 
will be the architects of the Metropoli- 
tan building, Pierre & Le Brun, who re- 
tire after 40 years’ service in the pro- 
fession. 

Bonus to Living Policyholders. 

For some time it has been the cus- 
tom to announce voluntary concessions 
to policyholders and other changes at 
the annual gathering of field men, but 
no greater gift has ever been made 
than that recently awarded for distri- 
bution during 1910. 

To every holder of an Industrial 
whole life policy of the Company who 
shall pass the age of 75 during 1910, a 
bonus on its anniversary date there 
after equal to premiums for 52 weeks; 
policies in force issued in 1879 and 
1880, a bonus equal to premiums for 26 
weeks; 1881-2-3-4-5, a bonus equal to 
premiums for 20 weeks; 1886-7-8-9-1890, 
a bonus equal to premiums for 15 
weeks; 1891-2-3-4-5, a bonus equal to 
premiums for 10 weeks; to every hold- 
er of an Industrial whole life or in- 
creasing life and endowment policy is- 
sued in any year from 1896 to 1905 in- 
clusive, a bonus on its anniversary 
date equal to premiums for 5 weeks. 

These bonuses are thus for percent- 
ages varying from about Ten to One 
Hundred Per Cent. of the amount of 
weekly premiums for a year. It will be 
observed that the bonuses are gradu- 
ated by the age of the policies. 

The whole life policies issued be- 
tween January 1, 1907, and July 1, 1909, 
have received a reversionary dividend 
of about ten per cent. of their-face dur- 
ing the past year (that is, have been in- 
creased in amount about ten per cent). 
This cost the Company $600,000 in 
1909; and will cost many hundreds of 
thousands of dollars in subsequent 
years in increased Reserve. The whole 
life policies, issued since July 1, 1909, 
have been increased about ten per cent. 
in amount above the amount of insur- 
ance previously provided for the same 
respective premiums. 

Bonus on Death Claims. 

Death claimants on whole life poli- 
cies issued between January 1, 1907, 
and July 1, 1909,whose claims had been 
settled, have received in the last six 
months a payment of mortuary bonuses 
cf about ten per cent. in addition to the 
amount previously received, at a cost 
to the company of over $250,000. 

Payment on death claims in 1910 will 
be increased over and above the face of 
the Industrial policies by amounts de- 
termined by the following scale: 

When death occurs after policy has 
been in force over 5 years 5 per cent.; 
10 years 10 per cent.; 15 years 15 per 
cent.; 20 years 20 per cent.; 25 years 
25 per cent.; 30 years 30 per cent. 

The cost to the company of these 
cash bonuses is estimated at $5,232,448. 
Added to the bonuses heretofore paid 
for the last sixteen years over and 
above the promises made in the poli- 
cies, this will bring the total cash 
bonuses up to $21,000,000 in 17 years. 





Ordinary Records Shattered. 





The Colonial Life announces that all 
Ordinary records were shattered dur 
ing the year 1909. The new business 
placed was 28 per cent. in excess of 
that for 1908, while the net insurance 
gained was the largest in the compa- 
ny’s history. The premium income 


from Ordinary business was double 
that of 1908. 

The leaders in placed business were: 
Patrick Hughes, New York; Louis Jan- 
son, Williamsburgh; W. J. Burn, Brook- 
lyn; W. L. Grifin, Jersey City; D. E. 
U’Neil, Harlem; J. 1. McLeod, Pitts- 
burg. 

Six leading Assistants: M. Cafiero, 
Brooklyn; G. Shuttleton, Brooklyn; F. 
J. Coleman, Jersey City; Geo. Jewel, 
McKeesport; J. Peterson, Easton; W. 
J. Stock, Harlem. 





DON’T HUG A GROUCH. 

In almost every office there is a man 
nursing a real or an imaginary trouble 
—nearly always an imaginary one. If 











you are such a man, don’t fondle or | 
“can” your trouble in a mind of discon- 
tent. Get rid of it, and then your work | 
will assume a more successful tint, and | 
what seems trouble will be dissolved 
os heat of your energy and good 
will. 

Occasionally a family moves away, 
and in spite of all creation you can't 
locate them. They were good pay, and 
you felt sure you were going to write 
an Ordinary in the near future; in fact, 
were saving it for the next Ordinary 
special, and had almost spent the com- 
mission, so good did this prospect 
seem, 

The change of residence—the mov- 
ing to parts unknown—so completely 
upsets the working plans of the sus- 
ceptible grouch-hugger that he goes to 
pieces like a bit of modern furniture 
exposed in a steam-heated fiat. 

When such a proposition is encoun- 
tered, get next to it like a man; sit 
right down and write a letter to the 
last known address. Be sure to pul 
your name and address on the left-hand 
corner of the envelope, so that the 
postmaster can return it to you if not 
delivered. The chances are ten to one 
that your letter will reach its destina- 
tion and you will save your business. 
If it doesn’t, lapse the policy according 
to rule, and work all the harder to 
overcome the loss. 


Here is where your good nature gets | 


in its work. A clear and unbiased head 
will find many ways to discover the 
lost policyholder, while the man with 
a “grouch” will be blind to every oppor- 
tunity. He will be disposed to carry 
the business beyond the limit, hoping 
that he may locate them, and the next 
thing he knows he has a letter from 
the Home Office stating that his busi- 
ness has been presented for revival by 


HOME OFFICE BUILDING 








METROPOLITAN LIFE INSURANCE COMPANY 


Lhe 
Metropolitan Life 
[nsurance Company 


(Incorporated by the State of New York) 
(Stock Company) 


“Of the People 
The Company By the People 
For the People 


The Daily Average of the Company’s 
Business during 1908 was: 
441 per day in Number of Claims Paid. 
6,343 per day in Number of Policies 
placed and paid for. 


$1,202, 353.00 per day in New Insurance 
placed and paid for. 


$166,634.00 per day in Payments to 
Policyholders and Addition to Re- 
serve. 

$126,996.37 per day 


Assets. 


JOHN R. HEGEMAN, President 


in Increase of 











Mr. Wide-Awake Canvasser, and al- 
though the D. L. P. indicates that it is 
in arrears beyond the grace period, 


quent’s debit. 

Then the grouch grows to a growl, 
and perhaps a final—the loss of an 
agent who might have been a good man, 
and the loss of a position that offered 
life-long, well-paid employment. 


Kick yourself once in a while, but 


don’t hug a “grouch.”—James P. Kelly, 
Superintendent in the Prudential 
Record. 





W. R. Thompson, superintendent of 
the Charleston district of the Home 
Friendly Society was recently made the 
recipient of a handsome silver service 
by his staff, the presentation being 
made through Assistant H. H. Ridgway, 
who in a fine speech wished the Chief 
a long life brimfull of happiness and 
prosperity. The leaders of the district 
in collections during the closing quar- 
ter of 1909 were: W. R. Davey, 106 per 
cent.; J. Everington, 99 per cent.; W. 
H. Murray, 96 per cent. Leaders in in- 
crease: H. Z. Hazel, $8.90; S. J. Huff- 
man, $8.25; W. H. Murray, $6.90. 





J. H. Olmsted, inspector for the Pru- 
dential during the past ten years has 
been promoted to a superintendency 
and placed in charge of the Newark 
No. 2 district. 


it | 
is found to be in force on Agent Delin- 





J. G. Walker, President 


T. Wm. Pemberton, 1st Vice-Pres. 


W. L. T. Rogerson, Secretary 


ORGANIZED 1871 


LIFE INSURANCE COMPANY Svieens 


HOME OFFICE, RICHMOND, VIRGINIA 


The PIONEER Southern Industrial Life Insurance Company 
The OLDEST Southern Life Insurance Company 
The LARGEST Southern Life Insurance Company 
The Most Approved Forms of Life, Endowment and Industrial Policies Issued 
on Favorable Terms 


ASSOStES, DOS. Bt, 1DOS....... ccc rcrccccsccccrccccccccecces 
Insurance in Force, Dec. 31, 1908 
Payments to Policy Holders since Organization .. 





$ 4,444,711.62 
63,309,202.00 
8,926,1 82.91 








JOHN HANCOCK 


Mutual 
Life Insurance Company of Boston 


Good Agency Contracts to Good Agents 
Apply to Home Office, 178 Devonshire St., 


or to 


Boston 





W. N. COMPTON 
General Agent 
220 Broadway, New York 





FRAN\IS MARSH 
Mgr. for 2astern Mass. 
202 Devonshire St., Boston Union Blidg., 9 Clinton St 
The Company issues the best and most liberal forms of Life, Endowment and Term 

Policies, comp!ying with the rigid requirements of the Mas-achusetts Laws 


WHITE & FENWICK 
State Agents 
, Newark, N. J. 








Pass $400,000,000 Mark. 





The thirtieth annual statement of 
the Bankers Life of Iowa shows assets 
of $13,579,804 and total insurance ip 
force of $409,990,000. Insurance wrilt- 
ten during 1909, $64,000,000. 

Principal items showing funds and 
increases during 1909 are: 

Income during 1909, $5,554,645; dis 
bursements, $3,767,612; saved for in 
vestment, $1,787,032; securities deposit- 
ed with State department, $12,454,140; 
guarantee fund, $7,423,194; reserve 
fund, $6,384,102; insurance in force 
January 1, 1910, $409,990,000; death 
losses paid during 1909, $2,736,710; 
total paid to beneficiaries since organi- 
zation, $20,777,988; death rate per 
thousand in 1909, 6.98; cost of insur- 
ance per thousand at Age 35 in 1909, 
9.10; increase in insurance in force, 
42,302,000; in guarantee fund, $750,- 
656; in reserve fund, $839,195. 








THE GREAT AMERICAN’S 
LIFE BOND 
AGENT’S CONTRACT 
With Monthly Salary 


Something entirely NFW in the 
ageucy line, securing the 











agent’s work as a 


Permanent Life Investment 
For Particulars Apply to 


THE GREAT AMERICAN 


LIFE INSURANCE COMPANY 
ST. LOUIS, MO. 
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This newspaper is owned and pub- 
lished every Thursday by The Eastern 
Underwriter Company, a New York 
corboration, office and place of business 
105 William Street, New York City. 
B. F. Hadley, President; G. A. 
Watson, Secretary and Treasurer. 
The address of the officers is the office 
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Entered as second-class matter Jan- 
uary 4, 1907, at the Post Office at 
New York, N. Y.; under the act of 
Congress of March 3, 1879. 





SNAPPERS GET A JOLT. 





The petty mud slingers who found a 
ray of consolation in the hope—we will 
not attempt to pass upon the contempt- 
ible motive prompting it—that the re- 
cent change in control of the Equitable 
Life would mean the removal from of- 
fice of Paul Morton, president of the 
Society, have received a jolt in the se- 
lection of Mr. Morton as a director of 
the giant Guaranty Trust Company of 
New York, which is owned and con- 
trolled by J. Pierpont Morgan interests. 

Mr. Morgan is a big man, not only 
nationally but internationally. He un- 
dertakes big things and selects as his 
lieutenants men who have demonstrat- 
ed a capacity for more than ordinary 
achievement. The choice of Mr. Morton 
for such an important post is a practi- 
cal expression of confidence in his 
ability. 

The Eastern Underwriter maintains 
that the Morton administration of the 
Equitable Life has been one of solid 
achievement and feels confident that 
the great financier, J. P. Morgan, hold- 
ing to a like belief, will continue Mr. 
Morton as chief executive of the 
Society. 





DATING BACK POLICIES. 





Attention has been attracted to the 
above practice by reason of action 
taken by several State insurance de- 
partments in forbidding any company 
to issue policies at an age under that 
of the applicant at the time of the ap- 
plication. It has been contended that 
in dating back the policy a company 
actually discriminates against other 
policyholders, and to such an extent 
violates anti-discrimination laws. 

It would almost be impossible to se 
cure actuaries of standing who would 


approve the above theory. While there 
seems to be some advantage in dating 


back a policy to an earlier age, the idea 
is simply one of imagination. Rates 
are so calculated that should an appli- 
cant seek the apparent benefit of an 
earlier age he is not, as a matter of 


advantage of an earlier maturing of 
the policy contract. 

There is one possible advantage 
which an applicant is denied, namely, 
that of regulating his insurance so that 
the premiums may become payable at 
most advantageous times. For in- 
stance, it might be that a person soli- 
cited in January would desire the pre- 
mium to become due in October, or 
some other month, and that a company 
owing to the ruling as regards dating 
back policies would be prevented from 
granting such an accommodation. This, 
however, could be obviated by taking 
out a term policy covering the time up 
to that selected as the regular premium 
paying month. 

One of the greatest exponents of the 
dated-back scheme, namely, the Inter- 
state Life of Indianapolis, has just rein- 
sured its business and retired from the 
field, but its policy was to date back 
for a period of seven years, taking a 
lien against the policy for the unpaid 
premium or reserve. 


PUBLIC INTEREST 


IN INSURANCE. 





In a recent general review of insur- 
ance in all its branches the Philadel- 
phia Ledger had the following to say: 

“Strong indications of the recovery 
of the country from the panic of two 
years ago are being reflected in prac- 
tically every line of business, and in 
none is the advent of new conditions 
of prosperity more clearly visible than 
in the business of the insurance com- 
panies. All of this prosperity, however, 
is not due to the return of better times, 
but to a change in the former attitude 
toward insurance of several kinds, not- 
ably toward life insurance. Insurance, 
from being regarded as a luxury for the 
well-to-do, is more than ever recognized 
as a necessity. 

Government Insurance Forestalled. 


“Of late years there has been a grow- 
ing desire for insurance, or merely com- 
mon-sense protection. In Europe this 
desire has grown until in some coun- 
tries, such as in Germany and in Eng- 
land, it has increased beyond the abil- 
ity of the insured to carry the burden. 
We have in Germany compulsory insur- 
ance, contributed in part py the insur- 
ed, in part by the employer, and in part 
by the State. As a result of this sys- 
tem, a workman in Germany is now in- 
sured not only against disability or 
sickness, but also against accident and 
against old age. In England, the State 
takes it upon itself to supply the insur- 
ance to the pensioners who attain an 
age when work is no longer possible or 
profitable to them. 

“Governmental insurance, if such 4 
things were urged here, has been so de- 
cisively forestalled by the people them- 
selves that the necessity for such a 
form of insurance, if at all felt in this 
country, is only a symptom of the in- 
creasing desire for protection by pru- 
dent provision against the future. 


A Misleading Ratio. 


“That the proportion of fire risks to 
life risks written each year is at the 
ratio of 15 to 1, does not mean that that 
represents the real popular value of the 
two forms of protection. There was a 
time, not so many years ago, when the 
proportion was much greater, and when 
it did express the popular appreciation 
of the two forms of insurance. When 
it is considered that life insurance in 
this country is of compnratcively recent 
introduction and that the appreciation 
of the protection offered by all forms of 
insurance is only becoming general, the 
attitude toward life insurance is better 
understood. 


“A vigorous campaign of education, 


carried all over the country, by every 
life company, and the removal of cer- 
tain features which in the early years 
of the business did not appeal to some 
classes, and the introduction of profit- 
able forms to the assured, have to- 
gether hadi a tendency to increase, at an 
even more rapid rate of increase than 
has been experienced by property insur- 
ance, the desire for this form of protec- 
tion or investment. 

“The large results attending the life 
insurance business have been due to the 
real merits of the various propositions 
offered, and during the last 25 years 
these propositions have improved. 

Life Insurance As An Investment. 

“Life insurance does not make duty 
its sole appeal to prospective policy- 
holders. There has been introduced 
into the business long enough ago to 
have it pass out of the experimental 
stage the life insurance policy as an in- 
vestment. The forms of investment in 
insurance are fairly numerous, but gen- 
erally they may be said to carry pro- 
tection over a certain period, and pay a 
good interest on the amount invested 
during that time. 

“It will be seen that the ramifications 
of insurance have become so numerous 
that all that may be said of it is that 
it shows the general tendency toward 
protection in every line that may be ob- 
tained. The magnitude of the business 
generally is probably only equalled by 
the railroad business in this country, 
and the amount of insurance risks in 
force when all forms of the protection 


are taken in the aggregate, makes a 
total that will reach beyond the bil- 
lions. 


Never Safer or Better. 

“In the life business the volume of 
business during the year shows an in- 
crease of about ten per cent., which is 
looked upon as satisfactory, coming 
after a panic, and after the commotion 
that for a short time followed the in- 
surance investigations in New York. 
The business was never on a safer or 
better footing than at the present time, 
and with the general return of confi- 
dence the life companies, along with 
other businesses, have enjoyed pros- 
perity.” 





Guaranteeing Rents. 





Applications are received frequently 
for bonds to guarantee the payment of 
rents for stores and houses. In sub- 
mitting the risk the agent often dwells 
upon the desirability of the business, 
pointing out that the applicant is so 
well known locally, is of such good fi- 
nancial standing and the enterprise to 
be conducted in the rented establish- 
ment has such a bright future that 
there will be little likelihood of the 
rent not being paid when due. 

It has always been the rule of the 
Company not to execute a bond of this 
character unless the applicant deposits 
marketable collateral in the full sum of 
the bond. The collateral must consist 
of cash or gilt-edge stocks or bonds 
which have been submitted and approv- 
ed at the Home Office. Personal in- 
demnity is not accepted. 

This rule is followed all over the 
country, and no exceptions are made. 
The hazard would be similar to guar- 
anteeing payment of a note. We take 
this means of advising that it is not the 
policy of the Company to solicit or ac- 
cept this class of bonds without the 
collateral specified ——United States Fi- 
delity Guaranty “Bulletin.” 





Confidence in Mr. Morton. 





Paul Morton, president of the Equita- 
ble Life, has been selected as one of 
the directors of the enlarged Guaranty 
Trust Company, which in the merger of 
the Morton Trust Company passed un- 
der control of J. Pierpont Morgan. The 
selection of Mr. Morton is looked upon 
as an expression of confidence in his 
ability. 


ABOLISH FELLOW SERVANT RULE. 





Make Master Responsible for all Acci- 
dents—Recommendations of Gov. 
Fort of New Jersey. 





In his annual message to the New 
Jersey Legislature Governor Fort again 
urges his recommendations as to a 
more stringent employers liability act. 
He would abolish the fellow servant 
rule of the common law and make the 
master liable for all injuries to his em- 
ployes not due to the contributory 
negligence of the injured workman. 

He also recommends the appointment 
of a commission to consider the provi- 
sions and operations of employers lia- 
bility acts in Great Britain and Ger- 
many. He says: 

“At the last session or the legisla- 
ture a sten was taken in the matter of 
changing the law as to the liability of 
employers in cases of accidents to em- 
ployes. 

“The Ackerman act of 1909 was good 
so far as it went, but it did not go far 
enough. What was said in my first an- 
nual message on this subject, and for 
the reasons there given, is again earn- 
estly urged here. 

“Labor is the basis of all wealth. 
Laws should be enacted abolishing the 
fellow-servant rule of the common law, 
and making the master liable for all 
injury to his employes which does not 
result from the contributory negligence 
of the injured workman himself. 

“T also recommend the authorization 
of the appointment of a commission to 
consider the provisions of the British 
and German employers’ liability acts, 
to report to the next legislature with 
a draft of an act fixing a definite sum 
for specific accidents to employes, 
which shall be deemed an express or 
implied part of every contract of em- 
ployment in any public or quasi-public, 
irdustrial or private business in this 
state.” 





Bonds for Albany Officials. 


The schedule of fidelity bonds requir- 
ed of the public officials of Albany, N. 


Y., for the new year is as here re- 
corded: 

Comptroller, $25,000; deputy comp- 
troller, $5,000; treasurer, $50,000, 
deputy treasurer, $10,000; corporation 
counsel, $5,000; first assistant corpor- 
ation counsel, $2,500; commissioner of 


public works, $5,000; deputy commis- 
sioner of public works, $5,000; superin- 
tendent of parks, $5,000; commissioner 
of public safety, $5,000; deputy commis- 
sioner of public safety, $2,500; health 
officer, $2,500; police chief, $2,500; fire, 
$2.500; commissioner of charities, $10,- 
000; deputy commissioner of charities, 
$5,000; overseer of poor, $5,000; gen- 
eral clerk in treasurer’s office, $5,000; 
assessment clerk in _ treasurer’s office, 
$5,000; cashier and bookkeeper in 
treasurer’s office, $5,000; secretary and 
general clerk to commissioner of public 
works, $2,000; clerk in comptroller’s 
office, $5,000; inspector of markets, $1,- 
000; clerk of police court, $1,000; cash- 
ier in water bureau, $5,000; permit 
clerk in water bureau, $5,000. 





James S. Wood, General Inspector of 
Agents of the Great Western Life was 
formerly located in Pittsburg where he 
represented The Prudential under 
Charles B. Knight. His experience in 
the business, covering some eleven 
years, enables him to get out literature 
of the stimulating kind. He left the 
industrial metropolis to “grow up with 
the West,” and could not have selected 
a better spot than Kansas City for a 
place of labor. 


Edward Marsh, of the John Hancock 
Mutual Life, was elected president of 
the Boston Life Underwriters Associa- 
tion at its annual meeting on Tuesday. 





January 13, 1910. 





FIRE INSURANCE DEPARTMENT 


THE EASTERN UNDERWRITER 








COMMISSION QUESTION. 
State Officials Likely to Consider Sub- 
ject at Gathering in New 
York City. 





The committee of insurance commis- 
sioners headed by James V. Barry, of 
Michigan, which is conducting the in- 
quiry regarding the expense element of 
the insurance rate sent out letters to 
some four hundred companies of vari- 
ous classes operating in the United 
States. Up to the past week Mr. Barry 
had received replies fribm some two 
hundred. Most of these are similar in 
fact and tone, but a number of promi- 
nent companies have been unable so 
far to reply to the committee’s interro- 
gations on account of the press of work 
incident to the preparation of annual 
statements. It is likely that several of 
the insurance commissioners will con- 
sider this question of commissions at 
a meeting to be held in New York dur- 
ing the latter part of this month, but 
Commissioner Barry seriously questions 
whether the pressing duties at this 
time in his department will enable him 
to be present. Mr. Barry says: “It is 
probable that the preliminary consider- 
ation of the replies received by the 
committee will not take place until 
later in the year.” 





JEFF. GROVER, PRESIDENT. 





Phoenix Representative Chosen Head 
of New England Insurance 
Exchange. 





J. W. Grover, the long-time represen- 
tative of the Phoenix of London, was 
elected president of the New England 
Insurance Exchange, at the annual 
meeting of the organization on Satur- 
day. Other officers chosen were: Wal- 
ter Adlard, W. T. Furness and George 
Shaw, vice-presidents; C. M. Goddard, 
secretary and treasurer; W. H. Lewis, 
National o&® Hartford, chairman; A. L. 
Bliss, Alfred Mills, H. L. Hiscock and 
W. H. Helyar, executive committee. 

Recommends Minimum Rates. 

The report of the executive commit- 
tee offered through its chairman, rec- 
ommended in part: 

“That action be taken toward estab- 
lishing minimum rates for unprotected 
dwellings and barns (other than farm 
and summer property) in other New 
England States along the lines adopted 
in Massachusetts. 

“It would seem in order that action 
be taken toward establishing a basis 
for rating protected property in vari- 
cus cities and towns of Massachusetts 
by classifying the places in accordance 
with fire protection, building laws, con 
flagration hazard, past record, etc., 50 
that towns of the same class in differ- 
ent sections might have the benefit of 


the same rates and enable us to pro- 
tect ourselves against charges of differ- 
ence in such rates in these different 
sections. This bas not had consideraple 
attention in the past without result, but 
it would seem to me advisable now to 
protect ourselves against questions in 
the future that we might find difficult 
to answer. 

“I would also recommend, for tke 
consideration of the incoming adminis- 
iration, the applying of the reduced 
rate rules to all classes of risk, having 
particularly in mind the more expen- 
sive class of dwelling property, where 
insurance to value is usually much 
lighter than where smaller values are 
involved, and loss from the same 
amount of fire much greater.” 





AN ADDED TAX. 





Ohio Senator Would Impose Further 
Two Per Cent. Upon Gross Pre- 
miums of Companies. 





The seventy-eighth General Assem- 
bly of Ohio convened in regular session 
at Columbus Monday. Until January 
24 it will be occupied exclusively with 
the report of the State codifying com- 
mission, pending disposal of which no 
bills will be introduced. Senator R. A. 
Beatty, of Bowling Green, announced 
that as soon as the code is out of the 
way he will introduce a bill to impose 
an additional tax of 2 per cent. of gross 
premiums on all fire insurance compa- 
nies operating in Ohio, the proceeds to 
be applied to the support of volunteer 
and paid fire departments which have 
a minimum of $500 equipment. Four 
years ago, during a rate-cutting war in 
his home village, Beatty took out $4,000 
on his new house at 15 cents. Last 
year, when he went to renew the insur- 
ance, he found the rate was 80 cents. 
He reduced his insurance to $3,000, and 
announced that he would introduce a 
bill to eliminate the Ohio Inspection 
Bureau and that he probably would 
propose other legislation to “curb the 
rapacity of the fire insurance trust.” 
The bill just announced probably falls 
within the category outlined. 





Receiver for Insolvent General Agency. 





Upon application of the Baltimore 
Underwriters Agency, formerly the 
German Union Fire Insurance Compa- 
ny, a receiver was recently appointed 
for the Maryland General Agency, of 
Baltimore. First under the name of 
Smith, Stockham and Company, later 
as W. E. Fowler and subsequently as 
the Maryland General Agency, the lat- 
ter concern represented the German 
Union Fire, and the charge was that it 
is indebted to the latter corporation in 
the sum of $9,607. 


AGENTS MAKE PROTEST. 


Object to Action of Companies in Test- 
ing Constitutionality of Kan- 
sas Rate Law. 





Local agents at Salina, Kas., have 
adopted resolutions protesting against 
any movemeat on the part of the com- 
panies to contest the constitutionality 
of the anti-discrimination rate law in 
Kansas. It is said that local agents at 
Topeka, Wichita, Kansas City, Kas., 
Abilene and Hutchinson have also con- 
sidered the adoption of similar resolu- 
tions. The resolutions as adopted are 
as follows: 

“Whereas, said law has already 
proven of great benefit to local agents 
and companies, as well as to the insur- 
ing public, in bringing about greatly im- 
proved conditions, both as to rates and 
otherwise and in a remarkable short 
space of time has been the means of 
putting the insurance business in Kan- 
sas on a much higher plane than here- 
tofore by reconciling the insuring pub- 
lic to the matter of insurance premiums 
and eliminating demoralization with 
reference to methods and good prac- 
tices in the underwriting business, now 
therefore, 

“Be it resolved, That we, the local 
agents of Saiina, do hereby unanimons- 
ly desire to express our high apprecia- 
tion of said law and further desire to 
zo on record as being emphatically cp- 
posed to its repeal or to any action that 
would nullify or hamper its enforce- 
ment, declaring it to be our firm convic- 
tion that a return to the old practices 
would prove demoralizing and ruinous.” 

Dated at Salina, Kansas, this 7th day 
of January, 1910. 





Agents Lose Big Line. 

At the request of the National Asso- 
ciation of Local Fire Insurance Agents 
we give space to the following: 

“Local agents desiring to retain con- 
trol of insurance on the Bell Telephone 
plants now owned by the “New York 
Telephone Company,’ should protest 
against the proposal of the latter cor- 
poration to concentrate the control of 
all the insurance in the hands of a 
Philadelphia brokerage firm. That is 
what the New York Telephone Com- 
pany announces is to be done. 

“This is a case where the interests 
of local agents are very widely affected 
and a universal protest from all quar- 
ters against this proposal would have 
due effect upon the telephone company. 
Prominent local agents can handle this 
insurance just as advantageously for 
the Bell Company as a non-resident 
broker unfamiliar with the local condi- 
tions. Moreover, the friendship and 
good will of the local men is more im- 
portant to the telephone company than 
the favor of some particular brokerage 
firm. 

“Lines of this description—not, how- 
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ever, of such a universal character 
have been passing from the control of 
local agents without effective protest 
The officers of the National Agsociation 
believe that a great deal can be accom- 
plished for the agency interest if this 
matter is taken up promptly and the 
protests of agents vigorously voiced to 
the local managers of Bell telephone 
offices.” 


TO MEET ON 24TH. 





Stockholders of Phenix of Brooklyn 
Will Consider Merger Proposal 
on That Date. 





Notice has been sent stockholders of 
the Phenix of Brooklyn, advising that 
at the annual meeting to be held on the 
24th inst., the proposal of the directors 
to merge with the Fidelity Insurance 
Company will be determined. 

Discussing the affairs of the former 
corporation Henry Evans, chairman of 
its executive committee said: 

“I am able tq make absolute the 
statement heretofore made as I believe 
that the Phenix has net assets in ex- 
cess of nine and one-half million and a 
net surplus of half a million. Sufficient 
stock of both companies has been 
pledged to make the merger assured, | 
am told. This part of the work I have 
had little to do with, my whole time 
being taken up with the business end 
of the proposition. The merged com- 
pany will have assets of about fourteen 
millions and a net surplus of about two 
and one-half millions.” 


Hartford Board Members to Dine. 





The Board of Fire Underwriters of 
Hartford will dine this year on Satur- 
day evening, January 17, at the Hart- 
ford Club. The board has not held a 
banquet for several years but formerly 
the affair was customary. A renewal 
of interest in a meeting of general 
good-fellowship is evident and there 
have already been a large number of 
acceptances. 

Charles E. Parker, just reelected 
president of the board, will preside on 


Saturday night and Edward W. Beards- 
ley, formerly president of the National 
Association of Fire Underwriters, will 


act as toastmaster. At the head table 
will be seated Mr. Parker, Mr. Beards- 


ley, E. S. Cowles, vice-president of the 
board; R. N. Crosby, its secretary; Si- 
las Chapman, Jr., chairman of the ex- 


ecutive committee; Frederick W. Sam- 
son, chairman of the rating committee 
and several others. The speakers have 
not yet been provided, but they will be 
selected formally. An invitation has 
been sent to Theodore H. MacDonald, 
Insurance Commissioner of Connecti- 
cut. 





The Continental has appointed W. D. 
Davol of Manchester, N. H., as its spe- 
cial agent for New Hampshire, Ver 
mont and Western Massachusetts. 














San Francisco Losses 
Amounting to $4,522,905.00 
paid PROMPTLY IN CASH 
WITHOUT DISCOUNT from 
















office in Liverpool 





Surplus, ie Sas 
Losses Paid by Chicago Fire, 1871 
Losses Paid by Boston Fire, 1872 
Losses Paid by Baltimore Fire, 1904 


funds largely supplied by head 


U.S. Cash Assets, Dec, 31, 1908 $13,212,749.00 
4,973,879.00 
3,239,091.00 
1,429,729.00 
1,051,543.00 
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RATE MAKING FOR OHIO. 





Bill to That End Drawn Up by Senator 
R. A. Beatty—Penalties Pro- 
vided for Violation. 





Senator R. A. Beatty, of Wood coun- 
ty, who a week ago announced the 
drafting of a bill for introduction in 
the General Assembly to compel the 
fire insurance companies to contribute 
to the support of fire insurance compa- 
nies, paid and volunteer, possessing a 
minimum of $500 worth of equipment, 
has drafted a bill said to be practically 
what is known as the Kansas rating 
law, to do away with the Ohio Inspec- 
tion Bureau by vesting the rate-making 
power in the superintendent of insur- 
ance. Under the proposed law rates 
must be uniform and notice of propos- 
ed change must be given at least 10 
days in advance. All rates must be 
publicly posted in the offices of agents. 
If the insurance superintendent thinks 
a rate is too high to be equitable, or 
too low for sound business methods on 
the part of the company, he is empow- 
ered to issue a new rate, but he must 
give the company reasonable time to 
be heard before putting it in force. Re- 
bating and all other forms of discrimi- 
nation are prohibited. Penalties for 
violation of the provisions go up to 
$100 fine or 90 days imprisonment, if 
offenders are taken into court, or both, 
and revocation of company’s or agent’s 
license is optional with the superin- 
tendent of insurance. Farmers’ mutu- 
al companies are exempt from its pro 

‘ visions. 





MARYLAND LAWS. 

Revision Committee Suggests Changes 
in Present Statutes—Home Com-. 
panies Should Pay Fees. 
Having completed its labors the com- 
mission appointed some months ago to 
revise and codify the insurance laws of 
Maryland and to make sucn suggestions 
with regard thereto as seemed desir- 
able, completed its task and transmitted 
the result thereof to Governor Crothers 

some days ago. 

Referring to fire insurance the report 
says in part: 

“The present laws governing this 
character of insurance need very littie 
change, as they seem to meet all the 
demands made upon them. Some few 
of the section should be made plainer 
and more specific in their meaning and 
purpose, and these we have changed. 
The section reciting the requirements 
of mutual companies before they can be 
authorized to transact business is very 
indefinite, and we have made it clear 
that they must, before they may pro- 
ceed to transact business, be in actual 
possession of the promises or bona fide 
engagements of insurance or other se- 
curities, as the case may be, to the full 
extent of $100,000 either in pre 
mium notes or in some other forms of 
obligation to the companies. 

“We have also made this section state 
clearly that before a stock company can 
proceed to tranact any business within 
the State it must have $100,000 of 
stock actually paid-up in cash. While 
the insurance department has always 
ruled that the present law prescribed as 
above, it was by no means clear, and 
frequently was the cause of misunder- 
standing and trouble. Two years ago 
several sections designated 57 A, B, C, 
D, E, F, G, H and I were added to our 
laws for the purpose of regulating a 
class of business which is done with 
companies unauthorized to. transact 
business in this State. From the opera- 
tion of ‘these laws certain foreign 
companies or associations were ex- 
empted. We think this exemption 
should be repealed, as there does not 
seem to be any reason why they should 
be relieved from license fees and taxa- 
tion while other companies transacting 
the same character of business should 
be compelled to pay these charges. 

“We have defined more clearly the 
obligations of makers of promissory 


notes known as premium notes 
iu mutual fire insurance compa- 
nies, providing that every equitable 
claim of the maker of the note against 
the company may be set off against said 
note in the hands of a third party, and 
that in case of insolvency of such com- 
panies the maker of the nute shall be 
liable on said note for only the equit- 
able proportion thereof, for such part 
of the term of insurance as the com- 
pany remained solvent. ‘luis provision 
is in force in several of the States and 
has been productive of good results. 

“It is proposed that all domestic com- 
panies shall be required to obtain from 
the insurance department a certificate 
showing that they have compiled with 
the insurance laws and that they are 
authorized to transact business in this 
State and that this certificate should be 
renewed annually. There should be a 
small fee charged for this certificate 
which would im no wise be a burden on 
the companies. Domestic companies 
are not at present required to pay any 
license fees or taxes on their business 
te the State, or is it necessary for the 
agents of these companies to be 
licensed. Without suggesting that any 
change should be made as to the fees 
and taxation of the companies them- 
seives, we feel that it is but proper that 
a list of all persons who are acting as 
agents of these companies should be on 
file and recorded in the office of the in- 
surance department, and therefore, we 
have inserted a _ provision requiring 
domestic companies to furnish the in- 
strance department with a list of all 
persons acting as agents for said com- 
panies, and to obtain for each agent a 
license, charging therefor a nominal 
license fee of $1.00 for each agent. This 
would pay for the added work of mak- 
ing records and supplying certificates 
to agents, and would make a slight in- 
crease in the revenues to the State. 
Pesides, it would enable the department 
te keep in touch with all persons who 
are engaged in the business of soliciting 
insurance within the State. We have 
suggested no further material changes 
in the laws relating to fire insurance 
and fire insurance companies.” 


FIRST FIRE POLICY. 





Honor of Its Writing in America 
Claimed for Hartford 
Fire. 





Investigation discloses that the first 
fire insurance policies issued in this 
country, other than those put forth by 
mutual concerns, were written in Hart- 
ford in 1794, by the firm of Sandford & 
Wadsworth, for a voluntary association 
styled “The Hartford Fire Insurance 
Company.” This organization was so 
loosely formed, that none of its records 
unfortunately have been preserved. The 
fact though that the names of several 
of the original partners appear as sub- 
scribers to the initial stock of the Hart- 
ford Fire Insurance Company in 1810, 
would indicate that the present lusty 
corporation is the direct successor of 
the original partnership. 





ENTERED IN OHIO. 


Standard Fire of New Jersey Licensed 
in the Buckeye State. 





Admission into Ohio has been secur- 
ed by the Standard Fire of New Jersey, 
Col. J. E. Bloomfield, of Akron, being 
appointed its attorney for service in the 
Buckeye State. It plans to operate in 
the territory generally appointing di- 
rect reporting agencies, O. J. Prior, <he 
managing underwriter of the Company, 
plans to visit Ohio during the next ten 
days and nersonally select local re - 
resentatives. 

The Standard is a soundly managed 
institution, with a record of over forty 
years of honorable dealing behind it. its 
capital is two hundred thousand dollars 
and its gross assets reach close to the 
million dollar mark. W. C. Lawrence 
is president and Irvin W. Rogers, sec- 
retary. 


THE EASTERN UNDERWRITER 


PROPOSED RATE SCHEDULE. 





Company Managers Asked to Express 
their Views on Suggested Anthra- 
cite Coal Breaker Tariffs. 





In The Eastern Underwriter of last 
week we noted the conclusion arrived 
at by a special committee of the Un- 
derwriters Association of the Middle 
Department, with regard to rates on 
Anthracite Coal Breakers. The sug- 
gested tariffs which have now been sent 
the membership companies for their 
consideration, are as here given: 
Breaker or Washery— 

No, 1—Frame, with roof other than 
shingle, board or paper, and with 
standard fire-proof boiler house,or 
with no boiler house within 50 
NE : aarieVaen a. ween aman eer 

No. 2—Frame, with shingle, board 
or paper roof, and with standard 
fire-proof boiler house, or with no 
boiler house within 50 feet....... 2.55 

No. 3—Frame, with roof other than 
shingle, board or paper, and hav- 
ing boiler house (other than fire- 
proof boiler house) within 50 feet.3.00 

No. 4—Frame, with shingle,board or 
paper roof, and having boiler 
house (other than fire-proof boiler 
house) within 50 feet.............3.25 
The adoption of the above schedule 

would reduce the present base rates on 
the average 15 per cent. thus making 
the rate reduction, as nearly as can be 
approximated, about 17 per cent. on 
vreakeries and workeries. Other prop- 
erties in connection with anthrac:te 
operations are not affected. The totai 
reduction possible under the schedule 
is 28 cents, to secure which both in- 
ternal and external protections are re- 
quired. 

Much of the Pennsylvania anthracite 
coal business is placed by Thompson, 
Derr of Wilkesbarre; I. Perrine of 
Pittston and Wagner and Taylor of 
Philadelphia, the last named firm hand- 
ling all properties in which the Girard 
estate is interested. 





MAKING HEADWAY. } 





Western Fire of Ogden, Successful in 
the Sale of Its Capital 
Stock. 





Steady progress, according to O. O. 
Oldham, secretary of the Western Fire, 
of Ogden, Utah, is being made in the 
sale of the Company’s stock. Thus fur 
$168,000 of the proposed $200,000 nas 
heen subscribed at 150, the premium 
being for surplus. Not a dollar, Mr. 
Oldham asserts, is being paid for pro- 
motion fees, the officers of the institn- 
tion personally making the sales, and 
without suggestion of getting compen- 
sation therefor. Once the entire stock 
be placed the Western will seek en- 
trance into eight States, New York be- 
irg of the number. It is not planned to 
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cperate in the territory outside the 
Metropolitan District, though such a 
course may later be determined upon. 

Secretary Oldham’s underwriting ex- 
perience embraces that of local agent, 
special agent, head office examiner and 
executive officer. 





Writing Sprinkler Leakage. 





In response to calls for such indem- 
nity from many of its policyholders the 
New York Underwriters Agency, some 
days ago began writing sprinkler leak- 
age insurance, issuing such policies in 
all States and territories where it is 
now represented, permitting such ac- 
tion. As Canada requires a special de- 
posit for this branch the business will 
not be written there, nor in New York 
State, where the law prohibits. 





LAUCKNER GETS ANOTHER. 





Progressive Hudson County Agent 
Given Representation of the Aachen 
and Munich. 





To such purpose has O. O. Lauckner 
ot Hoboken and Jersey City, developed 
the business of his office, that he has 
been given the agency in both cities 
of the Aachen & Munich Fire, a wel- 
come addition to an already notably 
strong list of company connections. 
For the convenience of Metropolitan 
brokers, Mr. Lauckner has arranged to 
bind business at his New York City of- 
fice—141 Broadway. 





In his annual message to the city 
council Mayor E. P. Mann, of Troy, 
recommended the installation of a new 
fire alarm telegraph system, saying 
that “the present systems in use are 
worn out and are only maintained in 
working condition by the most careful 
superintendence.” 
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THE EASTERN UNDERWRITER 





COUNTRY CLUB HOUSE FIRES 





List of Properties Burned During 1908 


and 1909, Together with Loss Thereupon 


As attesting the need for revising the;resent tariff on Country Club House 


properties, the subjoined list of fires 
ihe Underwriters Association of New 


compiled by Secretary F. W. Jenness ol 
York State, as reported during 1908 and 


1909, will be read with interest by insurance men: 


1908. Loss. 
Buffalo Yacht Club..........ccecesecee ak a ey re $7,000 
Oakfield Club ........-e eee eeceeeceece ee lara 
Anglers Association ..........e-+e++8) PN GN, Ts Dic eccencadicsnee 40,000 
Beaver River Club...........-ssseeeeed Seaver Biver, N. Y......0..5... 236,000 
Porest Lawn Club .......cccccccccccee PUOeS CHW, The TF ios oiscicsicvcces 15.000 
Mt. Vernon Comm. Forestville Fish.... 

and Game Club .........+..seceeeseeoMt, Vernon, Comm....... 0.2.00. 4,000 
Milwaukee Hunters Club ............. North Beach, Wis............... 1.200 
Yecumseh Boat Club ......... .seseeee Walkerville, Mich...... ........ 7,000 
Edgewood Club ........ccccccccccceeres ee EE Sea 6,009 
Hartford Golf Club .......---seeeeveee W. Hartford, Conn.............. 50,000 
TEED GED: nivdcccce c0seccccsceves senses McAlester, Ce eee 15.000 
Aeolian Yacht Club ..........-seeeeeee BARRONS co vcisicd. cae peaese 3.000 
Phila, Cricket Club ..........eeseeeese Chestnut Hill, Pa...... ........ 50,009 
1909. 
Fairfield Co. Golf Club.............+.+- Greenwich, Conn........ ..... > 
Fort Worth Driving Club.............- a ie ek re 20,000 
Lagunitas Country Club ............. PRE MO raed k auieh 10.009 
Trenton Country Club .........-cceees oe error 5.0 
Camp Onmhpee ...ccccccccscccccscecece eS rere es rer 12,009 
Minnequa CD. ccaie habe eenae eo heenesmn ree ere ere 40,000 
Nittany Country Club .........cceeeeee NS Eee ere 30,900 
Clear Lake Outing Club .............++. I ee ee wis 30,000 
Blooming Grove Club .........+.eeeee Glen Eyre, Pa............. 50,000 
POOR TOE TD hoc asesceccacsessades Bulleie, HM. Vw. .scc ccc s. . 15,000 
Kansas City Gun Olub .......ccccssece Se eres ere 10,000 
O:iympic Athletic Club .........-.ceece NN io divencs caavernwdias 14,000 
Spokane County Club ................-Spokane, Wash....... ........... 15,600 
Edgewood Casino Club ..........<¢...- PR Os de a caceanes 5.000 
Lake George Country Club ............ Lake George, N. Y.............. 14,000 
Enfield Country CiuD 2... .sccccccsccee Thompsonville, Conn..... ee 
Englewood Field Club ..........cccee- Isnglewood, N. J................- 40,000 
Mayflower Motor Club ....c.cccesecece PE cAaesSes  oanedcwtas 18,000 
Wiliamette Club House .............. Portiand, Ore......... mesteeka a 
CES GED NGivde este di decownsees go ee eT ree 1,500 
Oolontal Club Hope .i...cccecessscces Charlotteviile, N. C.............. 4,000 
Hartford and Springfield Yacht Club...Clinton, Conn........... tonnes. De 
WOOO THONG, aa ob vics oecscctieeneden PR, IRs Bewsasvwvascssrcecee SO 
re errr re 


SECURITIES WELL INVESTED. 





Central National Fire of Chicago, 
Passes Examination by lilinois 
Insurance Department. 





After overhauling the affairs of the 
Central National Fire of Chicago the 
illinois Insurance Department certified 
that its capital of $200,000, and surpius 
of equal amount had been fully paid in, 
and that the Company has now excellent 
assets of $436,221, thus permitting of 
its entry into New York,Massachusetts, 
lowa, and other desirable States that it 
is proposed to operate in. 

James B. Hobbs is president of the 
Central National; Oliver H. Horton, 1st 
vice-president and counsel; Henry O. 
Magill, 2d vice-president and manager, 
and Frank M. Rice, secretary. 





LOOSE PRACTICE OF LOCAL MEN. 
Agent of Many Years’ Experience 
Gives Some Good Suggestions Re- 
lating to Cancellations. 


A local agent of long and successful 
experience both as a field man and as 
local agent gives out some good sugges- 
tions relating to cancellations, and de- 
sires to know if his ideas as expressed 
are in accord with insurance law. He 
says to our Atlanta contemporary “The 
Insurance Herald,” “It seems to me 
that there is a pretty loose practice 
among insurance agents ‘of the local 
persuasion’ relative to cancellations of 
policies. I believe it is very generally 
understood that when a company gives 
notice to its agent to cancel a policy, 
his failure to do so within a reasonable 
time, makes him liable in the event of 
a loss. It often happens that when one 
agent places insurance for another, and 
his company orders cancellation, al- 
though he may promptly notify the 
agent for whom he writes the insur- 
ance of the order of his company, yet 
he will be dilatory about the matter, 
and in that way places the agent writ- 
ing the insurance in a very awkward 


a ae eer 10,600 
position. Many agents are very incon- 
siderate along,this line. Now the ques- 
tion is if the agent for whom the in- 
surance is written should fail to 
promptly take up the policy, would he 
not himself become liable to the agent 
of the company. Surely if A writing 
insurance should become liable to the 
company for a loss under the circum- 
stances, certainly B for whom the in- 
surance was written should be liable 
to A, and I have no doubt that under 
the circumstances if a suit brought by 
A to recover damages from B would be 
sustained by the court, otherwise it 
would be a most unreasonable situation 
that A should be liable through the 
negligence of B, and A should suffer 
the consequences when B should be al- 
lowed to go scot free. I am quite sure 
that the great body of local agents have 
never given this matter sufficient 
thought. 

“Then again when his company noti- 
fies A to cancel and A notifies B of the 
order of the company, is it or is it not 
encumbent upon A to give the assured 
concurrent notice of the cancellation. 
If the ideas here expressed are not in 
accord with the insurance law I should 
be pleased to have the points elucidated 
by your law department.” 





Renewing its Strength. 


The fine old Franklin Fire of Phila- 
delphia, is gaining apace under the ad- 
ministration of President Alfred f&. 
I-unean. Its latest annual statement, 
the 80th, by the way, reports assets of 
$2,968,880, with reinsurance reserve of 
$1,747,800, and policyholders surpius 
$1,090,425. 


Reduced Rates for Lynchburg, Va. 








Now that $20,000 has been appropri- 
ated for the installation of larger water 
mains, and a promise made to purchase 
an aerial fire truck, the Retail Mer- 
chants Association of tuynchburg, Va., 
is actively canvassing for lower fire in- 
surance rates. 


PROTECTION WARRANTEE. 


(Continued from page 1.) 

clause as now worded. It is not an 
arbitrary clause. We have simply two 
rates, one with the clause and one 
without the clause. We can remember 
one or two occasions, however, where 
the assured nave decided to pay the 
higher rate and not use the rate with 
the clause, but that was under the orig- 
inal clause and not as worded at this 
time and as worded by your clause. 

“We use many thousands of these 
clauses every month; it is the only way 
which we can get the outside rate on 
a great many of our high-class dwelling 
properties on the hillsides of our subur- 
ban boroughs or towns. It seems that 
the more valuable the dwelling house 
the further away from the centre of the 
protected point, up on the hillside, etc. 
Some of our protected locations are not 
boroughs, simply names given to cer- 
tain railroad stations and surrounded 
by little villages that have plenty of 
protection for the stores and smal! 
dwellings, but the handsome residences 
are very often remote.” 





Will Seek Sprinklered Business 





Under the management of Hall & 
Trowbridge, the New York and Boston 
Lloyds, which has been purchased by 
E. E. Hall and Company of New York 
City, will aggressively seek sprinkler- 
ed business and in addition will write 
excess lines on high-class unsprinkle: 
ed risks. 





Death of Henry K. Miller. 





Death ca e to Henry K. Miller, gen- 
eral agent of the National Board of 
Fire Underwriters, at his home in 
Netherwood, N. J., on Thursday last. 
With but a short interval Mr. Miller 
served the National Board continuously 
since 1867, and his services were ever 


held in the highest appreciation by | 


company execut ives. 
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“The Leading Fire Insurance Company: 
of America.” 





WM. B. CLARK, President. 

W. H. King, Vice-President. 

Henry E. Rees, Secretary. 
Assistant Secretaries, 

A. N. Williams, E. 8. Allen, 

E. J. Sloan Guy E. Beardsley 

W. F. Whittelsey, Jr., ‘‘ Marine” 








For The Protection Of Its 
Policy Holders 


THE HANOVER 


Fire Insurance Company 


HAS A 
CashCapital - -+ -« 


$1,000,000.00 
CashAssets - + + $4,395,625.89 
Cash Surplus to Policy 
Holders - + + $2,063,04401 


The real strength of an Insurance company Is in the con- 
eervatiom of its management, and the management of 
THE HANOVER is an absolute assurance of the security 
of its policy. rs 

R. EMORY WARFIELD, President 
JOSEPH McCORD, Vice-Pres. and Sec’y 
WILLIAM MORRISON, Ass’t Sec’y 
JAMES W. HOWIE, Gen. Agent 





HOME OFFICE: 
Hanover Bidg., 34 Pine St. 
NEW YORK 














Fire Insurance 





GERMAN AMERICAN INS. CO. OF N. Y. 
PHOENIX INS. CO. OF HARTFORD, CONN. 
SPRINGFIELD F, & M. INS. CO. OF MASS, 


J. M. DONALD, AGENT 
24 COURT STREET, BROOKLYN 








NATIONAL UNION FIRE INS. CO. 


OF PITTSBURGH 


ATLANTA HOME INS. CO. 


OF ATLANTA 


CAPITAL FIRE INS. CO, 


OF NEW HAMPSHIRE 


NORTHWESTERN NAT'L INS. CO. 


OF MILWAUKEE 


179 REMSEN ST. 








IRVIN UNDERWRITING CO. | 


REPRESENTING 


SECURITY INSURANCE CO. 


OF NEW HAVEN 


SUN INSURANCE CO. 


OF NEW ORLEANS 


GERMAN INSURANCE CO, 


OF PITTSBURGH 


SCOTTISH UNION & NAT. INS, CO, 


OF EDINBURGH 





OFFICES 


GARFIELD 
BUILDING 


BROOKLYN, N. Y. 


26 COURT ST. 
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| IN THE EMPIRE STATE 
TALKING QUARTERLY MEETINGS 


FOR NEW YORK STATE ASS'N. 











Suggestion That Once Every Three 
Months Would Be Often Enough 
to Travel to Syracuse. 





There is a very still rumor going 
around that a movement is being dis- 
cussed in influential circles to have the 
Underwriters Association hold quarter- 
ly meetings instead of monthly as at 
present. This would only be following 
the recently adopted practice of the 
Middle Department, and doubtless the 
business would be on about the same 
if it were put into effect. As one com- 
pany man put it: “Now that rates are 
made by Mr. Jenness, and the powers 
of district committees have been emas- 
culated, as well as those of practically 
all but the Executive and Sprinklered 
Risk committees, it really seems fool- 
ish to suppose there is any reason or 
for field men to congregate 
in Syracuse every month.” The same 
man went on to say: “With field men 
makirg no rates, and bureaus adjusting 
losses and inspecting the important 
risks, all we need is an automatic 
agency planter and balance collector to 
have the Special Agent become the 
vermiform appendix of the modern in- 
surance world.” 


necessity 


FREQUENT EXAMINATIONS. 








In His Address to the New York Legis- 
lature, Governor Hughes 
So Recommends. 





That portion of the address sub- 
mitted to the New York Legislature by 
Governor Hughes, relating to insurance 
was as follows: 

The work of the department shows 
the importance of frequent examina- 
tions, and I recommend that adequate 
provision be made for this purpose. 

I am informed that a proposed uni- 
form bill regulating the policies which 
may be issued by insurance companies 
againet accident, bodily injury or dis- 
drafted by a committee of their 


ease, 


members after investigation, has been 
defeated by the State insurance com- 
missioners at their National Conven- 


tion. 


SUDDENLY CALLED. 
President Eugene Satterlee of Roch- 
ester German Fire, Dies After 
Brief Illness. 





Stricken with la grippe on Wednes- 
day of last week, Eugene Satterlee, 
president of the Rochester German In- 
surarice Company, died at his home in 
Rochester on the following Friday. 

A lawyer of profession and a member 
of the law firm of Satterlee, Bissell, 
Taylor and French, Mr. Satterlee was 
prominent in the professional and com- 


mercial life of Rochester for over 
twenty years. Born in Glens Falls in 
1847, he attended school at Rochester, 


later graduating from the University of 
Rochester. He pursued post graduate 
courses at Heidelberg and Berlin. In 
1874 he began the practice of law in 
the Flour City. 
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he became its attorney. Subsequently 
he was chosen a director, later vice- 
president, and in March, 1905, upon the 
death of Frederick Cook, became its 
president, a post he held continuously 
until his demise. 

In addition to his underwriting and 
banking interests, Mr. Satterlee was 
vice-president of the New York and 
Kentucky Company, vice-president of 
the General Railway Signal Company, 
director in Rochester Railway and 
Light Company, Rochester Trust and 
Safe Deposit Company, and other finan- 
cial institutions. 





RATES ON LUMBER YARDS. 





Could Not These be Modified?—New 
York State Charges Compared 
With those of West. 





The Underwriters Association of New 
York State is considering a reduction 
of rates on lumber yards under its 
jurisdiction, and the subject is being 
considerably discussed among company 
officials. That something should be 
done to save this business is admitted 
by all, for at the present time the lum- 
ber and other mutuals are writing a 
very large share of it, with very good 
results in profit balance. The two most 
prominent lumber mutual companies, 
writing at less than board rates, are 
able to pay an average of 35 per cent. 
dividends to policyholders. 

The retail lumber yards especially 
have been drifting away from stock 
companies for years, particularly in 
New York State, and one prominent 
agency company is quoted as saying 
that outside of the large wholesale 
centers they have hardly a dozen lines 
left in the entire state. There is no 
question but that wholesale dealers, 
and the yearly conventions of lumber 
dealers, where information and gossip 
is freely exchanged, is in considerable 
measure responsible for the general 
knowledge that less than present board 
rates can be readily obtained. 

At the present time rates in New 
York State average $1.20 with co-insur- 
ance in retail yards under protection, 
and $2.00 on unprotected. It is under- 
stood that in the West the protected 
yards are written for 75 cents, with co- 
insurance almost half, and that some 
schedules for syndicates owning a 
string of yards, are written at 60 cents 
with profit. This if true would doubt- 
less mean that a very considerable re- 
duction is in order here. 

An important feature, some times 
overleoked, is that the moral hazard is 
usually excellent in the lumber busi- 
ness, and this will go a long way to- 
ward producing a profit at rates that 
would be absurdly low in those classes 
of business where this favorable fea- 
ture does not so generally exist. 





New Reservoir at Syracuse About 


Ready. 





Immediately the new conduit line 
from Skaneateles lake is finished, con- 
nection will be made with the high 











pressure reservoir all but completed at | 


Syracuse. The new reservoir will be 
used to force water through the high 
pressure main being laid to Comstock 
avenue and to the high altitudes in the 
city which are now imperfectly sup 
plied. The new reservoir is about 150 
feet above the normal level of the 
water in the main reservoir. It is over 








Mr. Satterlee’s connection with the sixty feet in diameter and over fifty 
Rochester German began in 1880, when feet high. 
MYRON W. ROBINSON 


New Jersey Office: ENGLEWOOD, N. J. 





New Jersey State Agent For 


THE AMERICAN LIVE STOCK INSURANCE CO. 


INDIANAPOLIS, IND. 


Local agents wishing to add a growing and profitable branch of 
insurance to their agency should communicate with me at once 


$100,000 deposited with Auditor of State for protection to policyholders 


New York City Office: MILLS BLDG 





January 13, 1910. 








AMERICAN UNION FIRE 


INSURANCE COMPANY, 


OF PHILADELPHIA 


Proposed Capital, $1,000,000 Proposed Surplus, $1,000,000 


(Now organizing and to be incorporated under Laws of Pennsylvania) 


JAMES F. STONE 


Chairman Organization Committee 
331-337 Walnut St., Philadelphia, Pa. 


Correspondence invited from Agents where not already committed 














LOCKPORT’S SEVERE RECORD. 


Fire Loss of City for 1909 $210,411 | WESTERN 
Highest in Many Years. ASSURANCE CO. 


of Toronto, Canada 








In the past year 62 fires occurred in | 
Lockport, the loss thereupon aggregat- 
ing $210,411, the highest record experi- 
enced by the city for many years. This | 
result was contributed to very largely 
by the burning of the extensive plants 
of the Lockport Rubber Works and the | 
soston and Lockport Block Company. | Assets 


UNITED STATES BRANCH 
January 1, 1909 


$2,184,632,00 
726,219.00 





| HON. GEO. A. COX, President 


The planing mill of E. B. Case Roof-| ‘ ®-,BROCK & JOHN HOSKIN, K. C., 


ing and Lumber Company's plant at! w. Bp. MEIKLE, General Manager 
Watertown, N. Y., burned on the night} 
of the 27th ultimo, carried $11,500 in-| 
surance, as follows: On at 
Springfield, $1,000, Citizens of Missouri, | 
$1,000; British America, $1,000; Alle- 
mania, $1,000; City of New York, 31,- 
250; Commonwealth of Texas, $1, 250; 


Nassau, $2,500, and the Albany, $500. | 
On machinery and stock, Hartford, $1,-| 
000. Security of Conn., $1,000. 


The loss is estimated at from $8, 000 | 


ho COMPA 
| 
The protest of the Elmira agents | NY 


against the revoting of their city, was | OF BROOKLYN N Y 
, e e 


ineffectual, the majority of the com- 


panies to ‘whom the petition was sent | 
No. 68 WILLIAM ST. 


declaring that their respective experi- | 
New York 





Loss at Watertown About $10,000. 





LL. D 








ences in the town seemed to demand 
an advance over present tariffs. The 
application of the new schedule will 
proceed. 


(Additional New York State news on page 17) | 








ORGANIZED 1865. 


Virginia State Insurance Co., .°f Richmond 


- -$887,903.00 
317,975.00 


ROBERT LECKY, Jr., V. Pres. & Secy 


WHILDEN and HANCOCK 
GENERAL AGENTS 


105 WILLIAM ST. . . NEW YORK CITY 


REPRESENTING 
PHILADELPHIA UNDERWRITERS REPUBLIC. UNDERWRITERS 


New York Suburban Territory 
New York, , Pesnayvenin on and New Jersey 


AUSTIN FIRE INSURANCE CO. FLORIDA HOME INS. £0. 





ee 
CoP HH HEHEHE HOOT ET EEE EES CHEESES EM OEEEEDEELS 


GEO. L, CHRISTIAN, Pres, 
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OF TEXAS F FLORIDA 
COMMONWEALTH FIRE INS. CO. COMMONWEALTH FI FIRE INS. CO. 
OF TEXAS 2 & ton Sa ot W. Va. 





Correspondence Solicited From Agents at 
Unrepresented Points 




















OO 


AA, 


Pl 


| 








January 13, 1910. 











UP AND DOWN IN NEW JERSEY | 


TALKING AN ANTI-REBATE LAW. 











Solons at Trenton Said to Favor Such 
a Measure, Simply But 
Effectively Drawn. 





Trenton, Jan. 12th—Because of the 
sweeping nature of the court decision 
prohibiting rate-making by agreement 
throughout New Jersey, the attention 
of the solons of the State has been di- 
rected toward fire insurance affairs to 
an unusual degree, and be it said en 
passant the general subject is being 
discussed in an intelligent manner, and 
in a spirit of fair play not hitherto cus- 
tomary. 

In the opinion of some of the influen- 
tial lawmakers the interests of their 
constituents would be conserved, and 
no injury done the legitimately man- 
aged companies or their local represen- 
tatives, if a simple yet comprehensive 
measure were put upon the statute 
books strictly prohibiting discrimina- 
nation between insurers through the 
granting of rebates, an evil as demoral 
izing as can well be conceived. 

A synopsis of Pennsylvania’s famous 
anti-rebate law is here given: 

Pennsylvania’s Statute. 

Sec. 1. “No insurance company or- 
ganized under the laws of or doing 
business in this Commonwealth, or any 
officer, agent, solicitor, or representa- 
tive thereof, or any insurance broker, 
shall pay, allow or give, or offer to pay, 
allow or give, directly or indirectly, as 
inducements to insurance, nor shall any 
person knowingly receive, as such in- 
ducement to insurance, any rebate or 
premiums payable on the policy, or any 
special favor or advantage in the divi- 
dends or other benefits to accrue 
thereon, or any paid employment or 
contract for services of any kind, or 
any special advantage in date of policy 
or age of issue, or any valuable con- 
sideration or inducement whatever, not 
specified in the policy contract of in- 
surance, or give, sell or purchase, or 
offer to give, sell or purchase, as in- 
ducements to insurance or in connec- 
tion therewith, any stock, bonds or 
other securities of such insurance 
company or other insurance company, 
or any dividends or profits to accrue 
thereon, except as hereinafter provid- 
ed. * * *” Sec. 2. “Any insurance 
company, its officers, solicitors or 
agents, any insurance broker, or any 
person violating the provision of this 
act shall be guilty of a misdemeanor, 


Recent Big Fires in Newark. io 





Dec. 2, Metropolitan Building, Wash- 
ington and Market streets, $10,000; Dec. 
6, Riley Klotz Manufacturing Co., 17- 
19 Mulberry street, $75,000; Dec. 7, Rob- 
inson-Roder Feather Co., 27 N. J. Rail- 
road avenue, $20,000; Dec. 11, Paas Dye 
Works, 60 Shipman street, $30,000; Dec. 
30, Electric Motor & Equipment Co., 
230-232 Market street, $100,000; Jan. 7, 
A. Cyphers Company, 65-71 Nesbitt 
street, $60,000; Jan. 10, Reilly Express 
Co. and C. H. Bishop & Co., $13,000; 
Jan. 10, Hanson & Van Winkle Co., 
Chestnut and Van Burean streets, $25,- 
060; total, $333,000. 
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and, upon conviction thereof, the of- 
fender or offenders shall be sentenced 
to pay a fine of $500 on each and every 
violation, and shall always be disquali- 
fied from acting as an insurance agent 
or broker for the period of three years 
thereafter; and the fine or fines shall 
be collected as fines are now by law 
collectible, one-half to be paid to the 
informer, and one-half to the county 
treasurer, for the benefit of the com- 
mon school fund in the county where 
the offense was committed.” 





AGAIN HELD FOR ARSON. 





A. Messier Thought Responsible for 
Starting $13,000 Fire at 
Rahway. 





Thinking Arthur Messier, employed 
as night watchman by the Reilly Fx- 
press and Trucking Company of Rah- 
way, knows a great deal more about 
the origin of the fire that destroyed his 
employers property on Monday morn- 
ing than he has told thus far, the po- 
lice have held the suspected man, who 
hy the way was released from the State 
reformatory a short time ago, after 
serving a sentence for arson. 

The Reilly plant was totally destroy- 
ed as was the adjoining storehouse and 
barn of C. H. Bishop and Company as 
well. 

“The Reilly company’s loss is about 
$7,000, including the goods in transit, 
while the Bishop firm sustains damag=s 
aggregating $6,000. There are insur- 
ance policies covering all the loss save 
the goods belonging to the New York 
shippers. 

“About three years ago the Bishop 
company had a fire in a building at 98 
Lock street which it used as a stable 
and storehouse. About $11,000 worth of 
damage was inflicted, it is alleged. Mes- 
sier resided next door.” 


OVERHEAD WIRES A MENACE. | 





Mayor McBride of Paterson Demands 
that They be Placed Underground 
as Speedily as Possible. 





Disgusted with the evasion practiced 
by the corporations responsible for the 
ret work of overhead wires that has 
long constituted a grave menace to life 
and property at Paterson, and agaiast 
which underwriters and firemen have 
repatedly protested, Mayor McBride 
now asks that the city council pass an 
ordinance requiring that all wires be 
placed underground as speedily as pos- 
sible. 

The ownership companies have prom- 
ised time and again to take down the 
wire,but promise hasnot been succeeded 
by performance, and his honor, the 
mayor, now proposes to force the issue. 








Louis Schlesinger 
Union Bldg., Newark, N. J. 


FIRE INSURANCE 
—REPRESENTING— 

Giens Falis Albany 

Buffalo German Dixie Fire 


Security Ins. Co. of No. Am. 
(of New Haven) 





FOR— 
NEWARK and ESSEX CO. 


Exceptional Binding Facilities for New York 
Brokers. Phone our Expense 








H. G. HARRIS & CO. 


Fire Insurance 
ATLANTIC CITY, N. ]. 


Representing Eighteen Leading 
Fire Companies 





for 
Atlantic City and Vicinity 
Have desirable opening for 
another strong company. 








0. 0. LAUCKNER INSURANCE AGENCY 


141 Broadway 355 Palisade Ave. 4%! River St. 
N. Y. City Jersey City Hoboken 


FIRE INSURANCE 


New Jersey writing agents for twelve of the 
leading companies, including 
Westchester Aachen & Munich 
Niagara St. Paul F. & M, 

Springfield F. & M. Teutonia 
Firemans (of N. J.) Central National 


New Jersey Lines Bound in New York Office 


LeROY P. GREGORY L. KRETSCHMANN 
General Mgr Mgr. N. J. Dept 











VANDERVEER 


AND 


FAULHABER 


9-15 Clinton St., Newark, N. J. 


INSURANCE 


General Agents State of New Jersey 
FOR THE 
CASUALTY CO. OF AMERICA 
ALL LINES 











39 PROSPECT AVENUE 


PHILIP A. MURRAY 
SUBURBAN AGENCY 
WESTCHESTER COUNTY 


MOUNT VERNON 


BROKERED LINES SOLICITED 








JOHN C. PAIGE CO. 
INSURANCE 
B5 KILBY ST. BOSTON, MASS, 


F. H. ROSS & SON 
Metropolitan Managers 


Buffalo German, N. Y. Standard, N. J. 
Buffalo Com’l, N. Y. 


68 to 76 Maiden Lane, New York City 








ARNOLD & WANNEMACHER 
REPRESENTING 
Teutonia of Allegheny, Pa. 
Humboldt of Allegheny, Pa. 
German Ameriean of Pittsburgh, Pa. 
Detroit of Detroit, Mich. 
488 WALNUT ST., PHILA., PA. 


IMPORTANT TO LOCAL AGENTS 





Increase your premium income at least 
25% and your personal profit 50%. I 
know exactly how you can do this, and 
it will cost you nothing to find out. 
Write me. 


ROBERT R. TUTTLE 
Syracuse, N. Y. 








SURPLUS LINES 


D. C. SCHUPP & CO. 
159 La Salle Street, Chicago 


Lines placed anywhere in U. S. and Canada 
LIBERAL COMMISSIONS PAID 





HERBERT BUXTON, Pres. and Mgr. 


Buxton Insuring Agency 


63 William St., New York 
Excess Lines handled anywhere. Good 
connections at Lloyds, London. 
CORRESPONDENCE SOLICITED. 








TALLMAN & SEARS 
NEW YORK AND NEW JERSEY 
SUBURBAN AGENTS 
FIREMEN’S INSURANCE 00. OF NEW JERSEY 
ST. PAUL FIRE AND MARINE INS. CO. 
OF MINN. 

80 WILLIAM ST: NEW YORK CITY 














WOOD BROTHERS & COMSTOCK 


GENERAL AGENTS 


REPRESENTING 
ALLEMANNIA FIRE INSURANCE OO. OF PENNA. 
CAMDEN FIRE INSURANCE ASS’N, OF N. J. 
GEORGIA HOME INSURANGE CO., of Georgia. 
HUMBOLDT FIRE INSURANCE CO., of Pennsyivania. 

MICHIGAN COMMERCIAL INSURANCE CO., of Mich. 
PITTSBURG UNDERWRITERS, of Pennsyivania. 

WESTERN RESERVE INSURANCE GO., of Onlie 





100 WILLIAM STREET - - - - 


SURPLUS LINES 
AND 


Brokerage Business 
WRITTEN IN 


American Stock Companies 
Corespondence Solicited 
LIBERAL COMMISSIONS PAID 


Cc. R. CHADWICK & CO. 
GENERAL AGENTS 
Second National Bank Building 
CINCINNATI, OHIO 











NEW YORK 
LONDON 


TORONTO 
CHICAGO 


McLEAN STINSON & CO., Ltd. 


Surplus Line Underwriters 
43 CEDAR STREET 
New York 
Telephone 264 John 
$25,000 Binder at London Lloyds 








New York 


A NEW LLOYDS BINDER 


XS $0100] 016) 


Immediate binder ae 


HALE, SEATON & COMPANY 


Commission 





GUARANTEED UNDERWRITERS ONLY 


solid indemnity 
True excess lines at tariff solicited from local agents. 


CLEVELAND 
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FORT ON INSURANCE. 





New Jersey’s Governor Recommends 
that State Furnish its 
Own Indemnity. 





In his address to the New Jersey 
Legislature, on Tuesday, Governor Fort 
referred to the subject of fire insurance 
in this wise. 

An inquiry into the insurance carried 
upon the various properties belonging 
to the State shows that the total 
amount including that on the capitol, 
is $3,892,725. This is a very large and, 
to my mind, a very excessive amount 
of insurance. The State seldom has a 
less by fire, and when a fire does occur 
the damage is usually not great. The 
present method of each institution 
placing its own insurance is not a wise 
one. The insurance on the property of 
the State should be under general sup- 
ervision, and should be placed after 
most careful consideration and at the 
lowest possible rates. Besides that, the 
time, in my judgment, has come when 
the State should begin to prepare to as- 
sume the insurance risk on its own 
property by raising a fund for that 
purpose. If the average amount of the 
premiums paid per annum for the next 
ten years were transferred to an in- 
surance fund, we would have an abund- 
ance to make it reasonably safe to cease 
to insure the State’s property. 

In addition to this, there should be a 
proper supervision of all buildings in 
the State, that they may be properly 
equipped for necessary fire protection, 
sc that the limit of possible loss may 
be reached. Of course, on State prop- 
erty there is no moral risk for the in- 
surance company, as there can’ be no 
motive of personal gain to any one to 
cause the destruction or any property 
of the State. 

The rate which we are paying at the 
present time for insurance is too high. 
I suggest that the whole matter of the 
insurance of the property of the State 
be placed in the State House Commis- 
sion, and that they be given power to 
engage a proper person to see that the 
buildings of the State are properly pro- 
tected against fire, and that such per- 
son shall also keep the records as to 
the insurance upon and the necessity 
for renewal of insurance on the several 
buildings of the State. 

The insurance policies should be in 
the State House, the books kept there, 
and perfect familiarity should be main- 
tained by the Governor and the finan- 
cial officers of the State with the whole 
matter. 

What I have here suggested !s done 
after conference with insurance ex- 
perts, and provision can be made from 
this time forward, if desired, by the 
State House Commission, to ‘have the 
State carry but one-half of its insur- 
ance, and the companies assuring the 
other half. 

The suggestion that the boards of 
managers of the various institutions be 
relieved of the insurance problem has 
been made to me by several of them, 
who would be very glad to have this 
item taken from their maintenance 
account. 


BAD FIRE AT TRENTON. 
Spontaneous Combustion Suspected As 
Cause for Burning of Linoleum 
Works. 

Trenton, Jan. 12——-The contents of 
the drying room of the Trenton Oilcloth 
and Linoleum Works, were partly de- 
stroyed by fire last Sunday night, with 
a loss which it is thought will reach 
several thousand dollars. 





The blaze was one of the most ditfi- 
cult to conquer that the Trenton de- 
rartment has had in some time, owing 
to the fact that nearly all of the fight- 
ing had to be done from the roof of the 
building, and it was only after an all- 
night struggle that the blaze was got- 
ten under control. 


The origin of the fire is not positive- 
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ly known, but it is thought to have 
heen spontaneous combustion. 

The building in which the blaze oc- 
curred is one of the largest im the 
plant, being four stories in height, but 
has only one fleor, the ground one, ‘ihe 
structure was completely filled with 
1ong strips of unfinished linoleum, hung 
from racks at the top of the building 
and reaching to within a few feet of 
the floor. 

It was in the midst of this mass of 
inaterial that the blaze started and the 
only way in which the firemen could 
reach it with water was to climb to the 
roof and play upon the burning lin- 
oleum through a large sky-light and 
holes knocked in the roof by the fire- 
men with their axes. 

The department was rendered great 
assistance by employees of the plant 
living nearby, who were summoned to 
the fire by the blowing of the whistle. 
They have a long line of hose at the 
mill for fire purposes, as also a steam 
engine, but the latter was damaged, so 
the hose was attached to one of the de- 
partment engines and used to good ad- 
vantage. 





Orange Fire Loss for 1909. 





Chief W. H. Matthews, of the Orange 
fire department, reported the city’s ag- 
gregate fire loss for the past year as 
$24,771.34, of which $11,368.94 resulted 
from the burning of the Crowe, Quinlan 
and Moore hat factory early in the 
Spring. The insurance involved was 
$21,466. 

In the twelve months the department 
responded to 144 alarms. 

The cost of conducting the depart- 
ment in 1909 was $39,343. This year 
$47,104 is asked for. 

“The chief declared that the manual 
force of the department is inadequate, 
and he recommended that six more 
men be added. He also urged the pur- 
chase of an automobile fire engine, 
which, he said, would be able to cover 
any section of the city in such quick 
time that it would make unnecessary 
the erection of a new firehouse in the 
vicinity of Tremont and Berkeley ave- 
nues, which he advocated a year ago. 
Such an apparatus, the report said, 
should be installed in the Canfield 
street house, as seventy per cent. of 
the alarms are answered from that 
building.” 





Favor a Fire Department for Union. 

Citizens of Union Township at a pub- 
lic meeting held last Thursday even- 
ing, favored the establishment of a 
local fire department. 





New Jersey Agency Appointments. 





Aachen & Munich, Dalzell, Lamson & 
Co., East Orange. Aetna, B. B. Miller, 
Elizabeth. Agricultural, Louis Meyers, 
Bridgeton. Atlas, Dalzell, Lamson & 
Co., East Orange. Ben Franklin, A. 
Fischer, E. O. Smith, Jersey City; 
Oliver Van Billiard, James Van Billiard, 
Phillipsburg. Commercial Union, C. H. 
McQueen, Hoboken. German Alliance, 
Leuis Meyers, 3ridgeton. German 
American, ‘Louis Meyers, Bridgeton. 
Germania, F. W. Stringham, Bloomfield. 
Granite State, Henry Berger, Passaic. 
Humboldt, Oliver Van Billiard, James 
Van Billiard, Phillipsburg. Monon- 
gahela, Albert Robbins, Asbury Park. 
National, Pa., Bruno Aust, Lakewood; 
E. L. Condon, J. A. Condon, Mullica 
Hill; M. A. Ermold, Haddon Heights; 
William Longstreth, Merchantville; W. 
G. MacNaughton, H. E. Kenyon, Plain- 
ficld; R. R. Miller, John Mayhew, J. W. 
Thompson, Camden; H. C, Tilton, Audu- 
bon; W. S. Verplanck, F. H. Duryea, 
Orange. Niagara, J. A. Morrisee, In- 
corporated, Paterson. North River, S. 
F. Gibbons, Orange. Rhode _ Island, 
Louis Meyers, Bridgeton. Scottisn 
Union, H. D. Le Cato, Audubon; E. E. 
Murdock, Montclair. St. Paul F. & M. 
T. Franklin Cannon, East Orange. 
Western Pa., Andrew Fischer, Edward 
Smith, Jersey City. William Penn, H. 
jm. Schubert, S. H. Colbert, Asbury 
Park. 





AMERICAN OF NEWARK. | 





Increased Strength Shown in Sixty- | 
fourth Annual Statement. 





The sixty-fourth annual statement of | 
the American Insurance Company of 
Newark makes a very handsome show- 
ing. The finances of the company have | 
been further strengthened during the 
year just closed and the figures indi- | 
cate that the American has secured its 
full share of the increased patronage, 
which is justified by the reputation 
which it has earned for careful under- 
writing and liberal treatment of its 
policyholders. The company now has 
a capital of $1,000,000 and its total as- 
sets have increased to $8,535,326.68, a 
gain of $787,294. After providing for 
ample reserves for losses and unearned 
premiums, together with a special re- 
serve fund of $300,000, the American 
shows a net surplus of $2,355,055.20. 
This ably managed fire underwriting 
institution has been steadily moving up 
in its relative standing among the fire 
insurance companies of the country, | 
and its present position reflects credit | 
upon its officers and upon its home city. | 





UNITED INSURANCE CO. 





Agency Connections Already Made) 
With Over Eight Hundred Local | 
Men Throughout Country. 





W. L. Sherrill recently at the Chi- 
cago offices of the United Insurance 
Company is now in New York, and will 
direct the work of stock selling for the 
organization from this city. To date 
the United has arranged for agency 
representation with fully eight hundred 
local men throughout the country, and | 
the number it is planned will be con- | 
siderably augmented before the close 
o* the present month. 

Of the other stockholders of the em 
bryonic corporation 274 are physicians, 
170 bankers and 145 attorneys, the re- 
mainder being of other callings. 

O. L. Van Laningham, the originator 
of the United idea is in San Francisco, 
where he has contracted to secure 
$700,000 of additional capital for casu- 
alty interests in that section. 


Retires From Service of Girard. 





After many years of service with the 
Girard Fire, of Philadelphia, Edwin F. 
Merrill has resigned as secretary of 
the Company. He is succeeded by E. 
J. Thomason. T. Magill Paterson, a 
live wire, has been elected assistant ; 
secretary. | 





According to its latest statement the 
Jefferson Fire, of Philadelphia, at the 
close of 1909, had total assets of $1,213,- 
483; reinsurance reserve of $643,955, 
and a policyholders’ surplus of $455,- 
»36. The Company’s management is 
unusually aggressive and its business | 
is constantly increasing. 
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FIRE INSURANCE COMPANY 
NEW YORK 


ORGANIZED 1859 








Cash Capital .....$1,000,000.00 
Assets............. 5,874,016.00 
Net Surplus....... 1,509,442.33 


Surplus for Policy 


Holders.,....... 2,509,442.33 





HEAD OFFICE: 








Cor. William and Cedar Streets 








Commercial Union Assurance Company 
(Limited) 


OF LONDON 


| PINE AND WILLIAM STS., NEW YORK CITY 








Telephones {oT > _ 


Suburban Department 


Fred. S. James & Co. 


84 William Street 
New York City 


Head Suburban Agents For 


FRANKLIN FIRE INS. CO., of Philadelphia 
COUNTY FIRE INS. CO., of Philadelphia 
NATIONAL UNION FIRE INS. CO., 
of Pittsburg 
DELAWARE INS. CO., of Philadelphia 
General Agents For 


CALUMET INSURANCE CO., of Illinois 
MECHANICS & TRADERS INS. CoO., 
of New Orleans 
This Agency affords you unexcelled facili- 
ties for writing your suburban lines. Our 
territory includes Westchester, Rockland 
and Putnam Counties, Long Island, Staten 
Island in New York State and Bergen, Essex, 
Union and Monmouth Counties in New 
Jersey. 
PROMPT SERVICE 
INDIVIDUAL ATTENTION 
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FIREMEN’S INSURANCE CO. 


NEWARK, N. Je 
Statement January 1, 1909 
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DANIEL H. DUNHAM, President 
CHARLES COLYER, Vice-President 
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A. H. HASSINGER, Secratsry 
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“PINK- SLIP” CHARGE 10 60 


CONCESSION FOR ROCHESTER. 


State Association to Remove Penalty 
Rate if Local Board Adopt 
Certain Regulations. 


By a virtually unanimous vote—but 
one member being in opposition—the 
Underwriters Association of New York 
State at its meeting on Tuesday, de- 
cided abrogate the “pink-slip” 
charge at Rochester, providing the 
local board at the Flour City adopt 
certain association rules for governing 
local organizations. This will likely be 
done, and if so the special charge 
which has for months been a thorn ‘n 
the flesh of Rochester property-owners 
will be abolished. 

Last Week’s Conference. 

As stated in our issue of last week a 
conference, attended by members of the 
Chamber of Commerce, a number of 
lecal agents, Managers U. C. Crosby, of 
the Royal Exchange, and Frank Lock 
of the Atlas; Secretary Jenness of the 
State Association, Frank Burke, chair- 
man of the executive committee of the 
organization, and the leading officials 
of Rochester was held in the latter city 
en the 4th inst. : 

In response to a request for such in- 
formation Commissioner of Public 
Safety Owen outlined the improvements 


inaugurated as follows: 

Building laws- As regards the building 
laws of the city of Rochester, as you are 
aware the building laws are now in process 
of revision under the direction of a comumis- 
sion appointed some time ago by your honor, 
and I expect same will be ready for presenta- 
tion to the Common Council for their con- 
sideration within a very short time. ; 

Fire limits—The fire limits of the city will 
be materially extended; in fact, the exten- 
sion will cover territory even greater than 
what has been recommended by the Under- 
writers’ association. 

Explosives and inflammables—The new 
building code will make provision for proper 
regulations governing the manufacture and 
stomge of explosives and inflammables. 

Fire house—In regard to the suggestion of 
the underwriters that a fire house consisting 
of a hose company and ladder company be 
located in the vicinity of Court and Ex- 
change streets, beg to state that this is a 
matter which will receive consideration dur- 
ing the coming year. The fire fighting facili- 
ties of this city have been materially in- 
creased during the two years of your admin- 
istration which will terminate on December 
tist. I believe It is your intention to con- 
tinue the improvement of the fire-fighting 
facilities of this city, and doubtless during 
the coming two years’ will see other fire 
houses added to the fire department. 

Drill school—The suggestion made by the 
Underwriters’ association that a drill school 
be established where all members of the ée 
partments, especially new men, shall be 
trained in the use of fire-fighting appliances 
is an excellent one, and it is the intention 
of this department to establish a drill school 
early the coming year. 

Fire alarm ioxes—The old style of Brush 
brake fire alarm boxes which is criticised by 
the association has been receiving careful 
consideration by this department for some 
months, and as fast as consistent the new 
snecession type of fire alarm box will re- 
place the old style of Brush type which have 
Leen in use by the bureau of fire alarm tele- 
eraph for so many years. 

Fire marshal—The suggestion of the Un- 
derwriters’ association that the fire marshal 
should be given authority to investigate the 
causes of all fires, and if necessary hy legis- 
lation, I can say that some time ago, by an 
order of this office, the fire marshal was in- 
structed to carefully investigate fires and 
render report thereon, All fires are also care- 
fully investigated by both the fire and police 
departments. 

ladder company—The suggestion of the 
Underwriters’ association that a ladder com- 
pany be established with or near Engine 
company No. 9, is in line with the ideas of 
this department for increased fire-fighting 
efficiency in that section of the city, and 
donbtless as soon as consistent arrangements 
will be made for the installation of a ladder 
company at that point. 


to 


Engine—The suggestion of the Under- 
writers’ association that Engine company 


a modern second size 
to this sugges- 


No. 
engine is noted, 


16 be replaced by 
and in reply 


tion beg to say that within a very few 
months Engine 16 will be replaced by a mod- 


second size steam fire engine. 


ern up-to-date 
be lo- 


Fire alarm—Tbkat additional boxes 








CONFLAGRATION PROOF 


CALIFORNIA INSURANCE CO. 


OF SAN FRANCISCO, CALIFORNIA 
New York Standard Statement, Jan. 1, 1909 


CAPITAL ° ° $400,000 
All Liabilities, including Reserve ° 381,653 
Total Assets . ° . 978,605 
SURPLUS to Policy "Holders ° ° 596,952 
Increase in Assets . ° ° ° 182,618 
Increase in Reserve ° ° ° 105,175 
Increase in Surplus ° 45,764 


This Company has a record ‘unequaled i in the 
history of the Insurance business 
FRANK C. STURTEVANT 
MANAGER EASTERN DEPARTMENT 


FOURTH AND WALNUT STREETS, PHILADELPHIA 











Calumet Insurance Company 
CHICAGO 











cated so that no point in the mercantile or 
manufacturing districts shall be more than 
500) feet from the nearest box, and elsewhere 
that no valuable group of buildings shall be 
more than 800 feet from a box, is also receiv- 
ing consideration, and new fire alarm boxes 
are being installed as rapidly as possible. 


Battalion chief—One additional 
chief of the fire department was appointed 
on December 1, 1909, and the city rearrang- 
ed into three battalion districts instead of 
two ag formerly. 


battalion 


The causes of all fires are carefully in- 
vestigated and the case of incendiarisin, 
where found, will be vigorously prosecuted 
as in the past. 


The fire marshal is also rigidly enforcing 


the building laws, and violations of same are 
promptly followed up. 
In conclusion, I beg to state that it has 


heen the policy of this department to accept 
suggestions made by the Underwriters’ a 
tiation of the State, tending toward higher 
efficiency of the fire department and its 
ecuipment, and we shall be glad at all times 
te receive the co-operation of that board. 

Chairman Eastwood told of efforts 
being made by local manufacturers and 
merchants to install more general 
sprinkling systems. He said the busi- 
ness men of the city desired to do all 
in their power to co-operate with the 
engineers of the underwriters associa- 
tion. 





Speaking for the underwriters Mr. 
Crosby said: “TI represent more 
especially the companies themselves, 
and I take great pleasure in saying that 
you gentlemen have at all times rend- 
ered every assistance possible to our 
engineers; also, that we have received 
assistance from your electrical com- 
pany which is worthy of special men- 
tion. Your reports are very satisfac- 
tory and we shall give them our most 
serious consideration.” 

No intimation was given by the in- 
surance men present as to what action 
will be taken by their companies to- 
ward a removal of the “pink slip” sur- 
tax. Their powers are purely those of 
recommendation, but the general im- 
pression is that the underwriters are 
inclined to favor a removal of the sur- 
tax. 


964 Fires Last Year. 
According to the report of Chief 
Charles Little of the fire department, 
1,063 fire alarms were recorded in the 
city last year, covering 964 actual fires. 
“Of the 964 fires, 275 were in brick, 


stone or concrete buildings, 472 
in frame structures and 217 
side of buildings. 
tween alarms 


were 
were out- 
The discrepancy be- 
and fires is caused by 
twenty-six false alarms, by alarms from 
two or more boxes for the same fire 
and the fact that there were four sec- 
ond alarms, seven third alarms and one 
general alarm. 

“The largest number of alarms 142, 
were turned in in April and the small- 
est 59 in October. 

“The report of the chief does 
deal in the financial loss side of fires. 

“For December the report shows 
there were 71 alarms, 42 being on the 
Gumewell, 23 by telephone and 6 ver 
bal. There were 2 false alarms, both 
on the Gamewell. There were 56 fires, 
23 in brick stores or concrete, 27 in 
frame and 6 outside of buildings.” 

Commissioner of Public Safety Owen 
has asked for $419,000 for maintaining 
the fire department during the present 
year. As three new houses were built 
last year and a number of men added 
to the force, it is not intended to make 
any unusual expenditures during the 
next twelve months, aside from $11,000 
which will be used to purchase some 
needed apparatus. 


not 
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CASUALTY GENERAL AGENCY WANTED 


The advertiser controls a fine business throughout Oregon and seeks the 
general agency of a thoroughly reliable casualty company to handle it. 
good plant and will give best references. 
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Address in confidence W., care 


105 William Street, New York City 
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BALLARD’S NEW COMPANY. 


Merchants Fire of New York—Capital 
and Surplus, $500,000—J. D. Rocke- 
feller, Jr., a Director. 


It is now known that the company ol 
which E. L. Ballard, second vice- 
president of the Continental is to be 
president and general manager, will be« 
titled the Merchants Fire Assurance 
Corporation of New York. It will have 
combined capital and surplus of $50v,- 
000; probably $200,000 capital and $300, 
000 surplus. 

Among the directors will be John D. 
Rockefeller, Jr., Edgar L. Marston of 
Blair & Co., Clarence W. Seamans, 
president Union Typewriter Co., Charles 
W. Ballard of D. S. Walton & Co., Fred 
eric D. Erie Raii 
road Co., Hubert E. Rogers of Creevey 
& Rogers, Attorneys, and Stephen C. 
Millett of Millett, Roe & Hagen. 

The original intention had 
start business lst, 
Evans having requested 
lard to 
volve his leaving the Continental before 
February lst 
tails of organization were deferred, 
it is not expected the company 
commence operations until about 
ruary 15th. 

The company will be more or less of 
a close corporation, no general 
scriptions to the stock having been so- 


now 


Underwood, president, 


been to 
but Presi- 
Mr. 


would 


January 
dent Bal 


Make DO pians that in- 


, completion of the final de- 
so 
will 


Feb- 


sub 


licited. No subscriptions have been r: 
ceived from insurance agents or bro 
kers, so the company is unpledged in 
every way as to any agency appoirt 
ments. It is probable that at first, out- 
side of New York City, it will enter 
only Massachusetts and Illinois, with 


possibly the appointment of correspond 
ents for strictly first class surplus lin: 
business at other important points. 





ACTION BY BALTIMORE BOARD. 


Accept Suggestion that all Business 
Outside City Limit go Through 
Stamping Office. 

At the meeting of the Baltimore 
Board on Tuesday the proposition that 
all business in the State, outside the 
five-mile limit of Baltimore, pass 
through the Middle Department stamp- 
ing office at the Monumental City, was 
adopted. 
Frank Lock, United States manager 
of the Atlas, was present from New 
York, and addressed the meeting upon 

the subject. 
Great Showing by the Home. 

The preliminary figures issued by the 
Home Insurance Company show thes« 
aggregates: Total assets, $27,307,672; 
premium reserve, $10,244,415; loss re- 
serve, $958,639; reinsurance, $621,780; 
tax reserve, $100,000; conflagration re- 
serve, $1,200,000; policyholders’ sur- 
plus, $15,382,837. 

Compared with the returns of the 
previous twelve months the above fig- 
ures show a gain of over $2,444,000 in 
assets and over $1,700,000 in surplus. 

Bad Wirir ing at Atlantic City. 

A number of fires, happily none in 
portant, were caused by electric wires 
that had been blown down in the high 
wind that swept Atlantie City la 
Thursday night. It was alleged by sev 
eral cities that the fuses along the cir- 
cuits are larger than they should be, a 


feature that adds greatly to the danger 
when wires break. Public sentiment 
strongly favors putting the wires under- 


ground. 
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CASUALTY “AND 


SURETY HAPPENINGS 





TO QUALIFY UNDER INS. LAW. 


Industrial Surety + Company to Add In. 
demnity Feature to its Present 
Lines. 

It is planned by the management of 
the Industrial Surety Company, of New 
York, which thus far has operated 
under the general corporation law, is- 
suing contracts “protecting patents, 
trade-marks, copyrights and all forms 
of industrial rights and privileges,” to 
qualify under the insurance laws of the 
Empire State and issue indemnity poli- 
cies. 

“Under the plan of operation of the 
Industrial Surety Company of New 
York, a contract is issued, covering a 
period of one year, renewable at the op- 
tion of the contract-holders,by which the 
company is obligated to terminate any 
instance of infringement which may oc- 
cur during the life time of the contract 
out of Court to the best interests of the 
contract-holder, or failing in this, insti- 
tute and vigorously prosecute an action 
against the infringer before the Courts 
to final decree. These contracts are is- 
sued upon the payment of a compara- 
tively small premium which covers all 
services performed thereunder. The 
contract-holder, if the necessity for liti- 
gation arises, is therefore fully aware 
that the cost of the entire action is cov- 
ered by the premium paid on the issu- 
ance of. the contract, and consequently 
need have no hesitancy in proceeding 
against an infringer. 

“The name of the company has been 
found in several instances to have been 
a source of protection in itself, since 
those who might otherwise have in- 
fringed the contract-holder’s rights 
with impunity have, upon being in- 
formed tnat the company was obligated 
to prosecute them, immediately discon- 
tinued the manufacture of the infring- 
ing article. 

“The officers of the company are men 


possessing the highest standing in com- 
mereial and financial circles in New 
York City and include Charles M. Ams 
of the Max Ams Machine Company, 


president; William H. Fischer of the 
American Encaustic Tiling Company, 
vice-president; Gustave H. Kolb of the 


Mauser Manufacturing Company, secre- 
tary, and Charles E. Diefenthaler of B 
Fischer & Compan treasurer 


MERGE BANK INSURANCE CO’S. 


At a meeting of the directors of the 
American Bankers Assurance Company 
in its offices in the Commonwealth 
Trust Building, St. Louis, several days 
ago, Harry M. Rubey, chairman of the 
Democratic State Committee and treas- 
urer of the International Life Insurance 


Company of St. Louis, -was_ elected 
president of the Company. 

The purpose of the American Bank- 
ers Assurance Company is to insure 
bank deposits. Mr. Rubey has been pro 
moting a company to insure the depos- 
its of country banks, under the name 
of the St. Louis Bank Deposit Insur- 
ance Company. It was while discnss- 
ing his projected company with capi- 


talists that he heard of a company with 
a similar purpose already in course of 
organization in St. Louis. Investigation 
by Mr. Rubey resulted in his election 
to the presidency of the older compa- 
ny and the merger of his interests with 
the new offices. Mr. Rubey’s service to 
the company is expected to aid materi- 
ally by the fact that at one time he was 
president of the Missouri Bankers As- 
sociation. Other officers elected for the 


Bankers’ Assurance Company were: 

E. A. Peters, capitalist, first vice- 
president; <A G Landon president 
Citizens’ Bank, Clinton, Mo., director 


and member of the Finance Committee 
of the International Life, secend vice- 
president and treasurer; H. A. Vroo- 


man, capitalist, director of the Kansas 
City-Ozarks Southern Railway, secre- 
tary; J. P. Hinton, cashier Hannibal 
National and president Missouri Bank- 
ers Association, director; John B. 
Christensen, vice-president Joplin Trust 
Company, vice-president Columbia 
Trust Company, counsel. 

The Bankers’ Assurance Company 
will devote its attention first to insur- 
ing the deposits in National banks in 
the States that have enacted the State 
guaranty of bank deposits, the Attor- 
ney-General of the United States hav- 
ing ruled that National banks cannot 
join a common guarantee fund. These 
States are Texas, Oklahoma, Kansas, 
Nebraska and North Dakota. 





Resident Vice-President at Baltimore. 


John J. Kennedy has been appointed 
resident vice-president at Buffalo, for 
the United States Fidelity & Guaranty 


Company. 
Of the naw appointee the “Buffalo 
Commercial” says: 


“In selecting Mr. Kennedy for this 
responsible position, Buffalo business 
men agree, wise judgment was shown, 
for there probably isn’t a better known 
or more popular public official in Buf- 
falo than Mr. Kennedy. He has been a 
member of the common council for 
many years and in his public career 
has come in contact with every busi- 
ness interest represented in this city. 
His acquaintance among business men 
of Buffalo is possibly wider than that of 
any other penne official.’ 


Protests Against ‘Similarity of Name. 





A protest has been lodged with the 
Oklahoma insurance department by the 
Southwestern Casualty, of Oklahoma 
City, against the approval of the arti- 
cles of incorporation of the Southwest- 
ern Surety of Durant because of the 
similarity of the name of the two com- 
panies. The matter was referred to 
the attorney-general for an opinion and 
he holds that the use of the two words | 
“casualty” and “surety” differentiate 
two companies sufficiently, especially 
as their places of business are differ- 
ent, but he states that the final deci- 
sion is entirely in the official discretion 
of the insurance commissioner. 

Agency Appointments by the 
Travelers. 


Special 





Special Agent L. E. Sawyer, pod 
department, has been appointed ass 
ant manager, Bridgeport district, with 
headquarters at the Travelers’ branch 
office. 

Special Agent Guy H. Biby of St. 
Louis, has been assigned to the Spring: | 
field, Mass., district. 

Robert L. McKeon of Corona, L. lI. | 
has been appointed special agent, lia- 
bility department, subject to future as- 
signment. 





Sued for $25.000—Recovers $6,000. 





| 
A verdict for $6,000 was given Thos. 
F, Larkin, of Troy, N. Y., in his action | 
against The Mohican Groce ry Company | 
cf that city, on Friday last. 

The plaintiff sued to recover $25, 000 | 
for the death of his son, which was 
caused by a fall down an elevator shaft 
in the Company’s store in December, 
1908. 





Mining Company Sued for $20,000. 

Before Judge Scott and a jury at Pat- | 
erson, N. J., the case of Samuel Lud-| 
wig against the Ringwood Mining Com- | 
pany, to recover $20,000 damages, is 
now in progress. The plaintiff was 
badly injured in an accident, caused he 
alleges, 
employers in failing to 
safeguards. 


supply proper 


4 SAMUEL APPLETON, United States Manager 


by neglect on the part of his| 


Written by National Surety. 





Employees of the Chicago packing 
firm of Schwarzschild & Sulsburger, 
have been covered under a $2,000,000 
fidelity bond of the National Surety 
Company of New York. The same cor- 
poration has secured the fidelity sched- 
ule of the Seaboard Air Line, of close 
to $1,600,000. 





Verdict for Gerald E. Hart. 





In his action against the defunct Met- 
ropolitan Surety Company of New 
York, Gerald E. Hart, a former depart- 
ment manager, secured a verdict for 
$1,664, being amount of salary due at 
the time of his leaving the institution. 





At the annual meeting of stockhold- 
ers of the Philadelphia Casualty Com- 
pany of Philadelphia, held on Tuesday, 
the old directors were unanimously re- 
elected. Louis S. Amonson, president 
of the Peoples National Fire and John 
Pitcairn, president of the Pittsburg 
Plate Glass Company, were two addi- 








“7 want toconfer with 
stock salesmen of 
ability.’’ 

ALFRED G. WORMSER 


MANAGER 


Prudential 
Casualty Co. 


OF INDIANAPOLIS 


Cash Capital, $4,000,000 


Incorporated under the laws of the State 
of Indiana. A sound and clean Company 
po ee by leading bankers and mer- 
chants. 


807-808 MUTUAL LIFE BUILDING 
PHILADELPHIA 











tions to the Board. 





In the four years that he has been 
president of the Continental Casualty 
of Chicago, H. G. B. Alexander has 
witnessed its income increase 50 per 
cent. and the end is not yet. The com-| 
pany closed 1909 with assets of over | 
$2,000,000. Its premium income for the | 
year exceeded the $3,000,000 mark. 





Recent appointments in the personal 
accident and health departments of the 
Aetna Indemnity include those of Rus- 
sel B. Harris, at Arcanum, O., and H. 
D. Kellison at Springboro, O. 





New Jersey Agency Appointments. 


Fidelity & Casualty, T. D. Luff, New- 
ark. Indiana & Ohio Live Stock, H. B. 
Kline, Hilton. North American Acci-| 
dent, C. S. Dalrymple, Morristown; J. | 
L. Brock, Trenton; F. M. Mulrein, Jer-| 
sey City. | 

| 
| 
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The Employers’ Liability 
Assurance Corporation, Limited 


The original and leading Liability 

Insurance Company in the World 

| LIABILITY, STEAM BOILER, ACCIDENT, | 
HEALTH, FIDELITY 

AND BURGLARY INSURANCE 


United States Branch 








Employers’ Liability Building, 
33 Broad Street, Boston, Mass. 


ACENTS WANTED 











The Philadelphia 
Casualty Company 
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Capital . ie + $500,000 
Total Assets, ‘April 1. 1909 $1,427,564 
Surplus (Policyholders) $714,598 
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PERSONAL ACCIDENT, HEALTH, 


LIABILITY, AUTOMOBILE, PLATE 
GLASS AND CREDIT INSURANCE. 


AGENCY CORRESPONDENCE 
SOLICITED 














OO INSURANCE COMPANY 
af New York 
SUPERIOR POLICIES 
KIMBALL C. ATWOOD, Presidem:. 
290-292 Broadway, New York 














Agents Can Make Money Writing 


ACCIDENT 48° HEALTH INSURANCE 


INDUSTRIAL AND COMMERCIAL 


SECURITY CASUALTY CO. 


OF INDIANAPOLIS 


Apply to MYRON W. ROBINSON, State Agent 
ENGLEWOOD, N. J. or MILLS BLDG., N. Y. City 


I have en Al proposition for some good men in New Jersey 








EXECUTES :—-Surety Bonds, Contractors. 
ourt, and covering all - 
miscellaneous require- 

ments 

Fidelity Bonds guarantee- 

ing the honesty of em- 
Ployees in positions of 
public and private trust 


We have desirable toretiows for A 





THE ZTNA INDEMNITY COMPANY 


OF HARTFORD, CONN. 
ISSUES :—Burglary Insurance Policies 


Plate Glass Insurance Policies 
Personal Accident Policies 
and 

Health Insurance Policies 


ents and would be giad to correspond 
ith business producers 


THE ETNA INDEMNITY COMPANY, 68 WILLIAM ST., NEW YORK. 
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WHAT A ‘BOY GAN RISK- 


INTERESTING COURT DECISION. 





Law As Applied to Minors Elucidated by 
West Virginia Jurist. 





A most important court decision af- 
fecting child labor has recently been 
rendered at Charleston, West Virginia. 
A boy under fourteen years of age em- 
ployed in a colliery of the Lanark Fuel 
Company, sued to recover damages for 
the loss of a leg and the lower court 
awarded $8,000 damages. The case was 
appealed and the decision affirmed ou 
the ground that a boy of fourteen years 
is incapable of comprehending situa- 
tions of danger and cannot be held ac- 
countable for negligence; that, there- 
fore, the employer is responsible for 
any physical injuries sustained in the 
employment of such a child. 

In West Virginia at the time the ac- 
cident occurred, children were legally 
employed at twelve years of age in a 
coal mine. This boy was thirteen years 
and nine months of age. There was, 
therefore, in this case no violation of 
law. In the brief for the coal company 
before the Supreme Court the attor 
neys contended that the law cannot 
presume that a boy thirteen years of 
age is incapable of understanding cer- 
tain dangers, among which they mepn- 
tion hoeing corn, carrying coal, operat- 
ing a simple machine, riding in an ele 
vator, opening and _ shutting doors, 
coupling and uncoupling small mine 
cars that are standing still, etc. They 
contended that it is a fair presumption 
that infants under seven years of age 
are incapable of comprehending dan- 
ger; that, between seven and fourteen, 
while lacking the discretion of adults, 
they are capable of understanding and 
appreciating some dangers; that other- 
wise “no man can safely employ a boy 
under fourteen in any service involving 
any danger unless he is prepared to 
prove that the boy’s capacity is as 
great as that of a young man over four- 
teen years old.” 

It was shown in the testimony that 
this boy had been employed for several 
months outside the mine riding a 
motor. On the day his injury occurred 
the motor was not running, and he was 
placed in the mine to uncouple empty 
cars and couple loaded ones. There 
was a single track leading into the 
mine for a distance of about 500 feet. 
There it branched into two parallel 
tracks, designed for the passing of cars, 
with about five or six feet between the 
tracks. Empty cars were hauled into 
the mine five or six at a time and each 
one “‘spragged” (i. e., the wheel block 
ed with a stick to serve as a brake), 
and all were left coupled together 
standing on one of the tracks. Loaded 
cars were hauled by mules from vari- 
ous working places in the mine and left 
standing on the other track five or six 
in number. These were then coupled 
together. As the boy uncoupled the 
empty cars and sent them down, one 
by one, and fastened the couplings to 
the loaded cars, the last car in the 
erpty train. by some cause unknown, 
came down the grade and crushed his 
leg so as to require its amputation. 

It was shown that this work was 
done against the father’s protests, as 
he believed the position in the mine too 
dangerous for so ignorant and imma- 
ture a child. It further appeared that 
the place where the boy was working 
was so dark, because of a defective 
electric light, that his only means of 
seeing his work was a small mine lamp. 


In confirming the verdict of the low | 
er court, the Supreme Court said: “The | 
negligence averred is not the particu. | 
lar accident which caused plaintiff’s in- | 
jury, but it is the employment of plain- | 
tiff, an infant, and negligently requir- 
ing him to perform a duty, the dangers 
of which he was incapable of compre- 
hending and avoiding, and failing to in- 
struct him how to perform the work, 
and to guard against the dang:rs inci- | 
dental thereto.” The burden of proof | 


.was upon the defendant to show that) 
| Ls ggg nrg 


the presumption of the child’s igno- 
rance did not apply. For, citing former 
court decisions “that an infant after 
reaching the age of fourteen years is) 
presumed to have sufficient discretion | 
and understanding to be responsible for 
his wrongs, to be sensible of his dan- 
ger, and to have power to avoid it,” the 
court asked, “Is not the converse also 
true? Why say that at the age of four- 
teen years an infant is presumed to | 
have capacity to understand the dan 

gers of his employment unless he is 
presumed before that age not to have 
it? The positive rule necessarily im- 
plies the negative one. * * * 

The amount of the award was based 
on the presumption that upon reaching 
twenty-one years of age the child, if 
uninjured, would have been competent 
to earn daily the amount of his wages 
at the time of his injury, $1.25 a day. 
The defendant objected to so large an 
award, and the court replied: “If 
plaintiff was entitled to recover any- 
thing, we cannot say that $8,000 for the 
loss of his leg is excessive. His injury 
is both severe and permanent.” 

Statistical reports from the few 
states that compile any information on 
the subject, show that the percentage 
of accidents to working children is 
very much higher than to adults. This 
appears not only in mines, quarries and 
other occupations palpably hazardous, 
but even in those not supposed to be 
fraught with special danger. Very in- 
adequate legislation exists thus far, ex- 
cept in three or four States, for the 
regulation of employment in dangerous 
occupations. 

In default of such laws, many em- 
ployers will continue to risk hiring im- 
mature children rather than forego 
their cheap services or subject them- 
selves to the handicap of labor strin 
gency. Nevertheless, this West Virgi- 
nia court decision should have a stimu- 
lating effect. Had the child in this 
case been employed contrary to law, 
there could have been no question as 
to the verdict. Since he was legally 
employed, this decision, rendered with- 
out a dissenting opinion, should serve 
to deter employers in industries involv- 
ing any hazard from utilizing the ser- 
vices of little children, even though 
permitted by statute. 

Those interested in the protection of 
children should gather evidence and 
force factory inspectors of the various 
States to secure information by which 
a more careful classification of danger- 
ous occupations can be made. While 
fourteen years may be accepted at 
present as a reasonable age limit for 
employment under certain conditions, 
it should by no means be accepted as 
a standard for employments involving 
exposure to dangerous machinery, un- 
sanitary or immoral surroundings, oc- 
cupation at night or for more than 
eight hours a day. Employments that 
subject workers to such exposure must, 
in the interest of public safety, as well 


as from humane considerations, be | 


regulated by laws which shall exclude 
all children under sixteen, under eigh- 
teen, or under twenty-one years, ac- 
cording to the degree of physical or 
moral hazard involved.—The Survey. 











THE BEST RESULTS 


are obtained by agents who represent the 
CONTINENTAL CASUALTY COMPANY 
CHICAGO, ILLINOIS 
because the oy pe pave, | the  Geoatest Variety of the Most Attractive policies of 


uaa an 


1208 Michigan Avenue - 


urance. 
f you bmg E -—.. in the prosperity of Continental representatives, address 
H. G. B. ALEXANDER, a and General Manager 





- Chicago, Illinots 





ESTABLISHED 1886 THE PIONEER IN ITS LINE 


ASSETS $300,000 


Indiana and Ohio Live Stock Insurance Co. 
—IiNSURES— 
HORSES, MULES and CATTLE against death from any cause 
Home Office: CRAWFORDSVILLE, IND. 


$100,000 deposited with Insurance Department of Indiana for the 
protection of all policy holders 





Assets " ° ° « $625,069 
Surplus and Capital - - : - 460,323 
Income 1908 - - - - - 982,073 


DISABILITY INSURANCE 
SICKNESS or ACCIDENT 


$1.00 Per Month to $100.00 Per Year. 
WRITE 
E. FORREST, Sec’y 


Exclusive Territory 


CHICAGO 














THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insurance Co. 
Home Office, 47 CEDAR STREET 
Chartered 1874 


POLICIES 


OF THE MOST APPROVED FORMS 
EUGENE H. WINSLOW, President 
DANIEL D. WHITNEY, Vice-Pres. 5. WM. BURTON, Sec ALONZO G. BROOKS, Ass’t Sec. 
RELIABLE AND ENERGETIC AGENTS WANTED 


TE GLA 
ON SY, ACCIDENT 
AND HEALTH 














BONDS—CASUALTY 
Can command Bond 


AGENTS . 
or Casualty business 

IF Are seeking an 
Agency connection 


Are not representing 
another like Company 





YOU 
Address AGENCY DEPARTMENT 


THE EMPIRE STATE SURETY COMPANY oF NEW YORK 


LONDON GUARANTEE AND ACCIDENT CO., Lia. 


OF LONDON, ENGLAND 


Head Office F. J. Walters 
CHICAGO Resident Manager 


45-49 Cedar St. 
F. W. LAWSON New York 
Gen’! Manager anaenines 
Elmer A. Lord & Co. 
145 Milk St., Boston 


Resident Mgrs. ,———-_———- 
New England 

















Liability, Accident, 
Health, Credit, Burglary 
and Sieam boiler 





Established 1869. 








THE FRANKFORT 
MARINE, ACCIDENT INSURANCE Co. 


AND PLATE GLASS of Frankfort-On-The-Main, Germany 
——ESTABLISHED 1865—— 
United States Department, 100 William Street, New York, N. Y. 


TRUSTEES: Pro HARD DELAFIELD, Pres. of National Park Bank 
NST THALMANN, of Ladenburg, poanpeas & Co. 
RruvvEsaNr FisH, 214 Broadway, hg Y Yo 
C. H. FRANKLIN, U.S. Mer. and Attorney 0. Mw SMITH, Sec. U.S 


INSURANCES TRANSACTED 


. Branch 


LIABILITY— Burglary 
Employers General Vessel Owners Workmen's Collective 
Public Landlords Contingent Individuai Accident & Health 
Teams Elevator Druggists & Physicians Industrial Accident & Health 


AGENTS WANTED FOR UNOCCUPIED TERRITORY 
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UNITED SURETY COMPANY 


BALTIMORE. MD. 


JOHN B. MURPHY, 
RESIDENT VICE-PRESIDENT 


New York Office, 84 William Street. 


TELEPHONE 1770-71 JomNn. 








SPECIAL 
CONTRACT 
SALESMEN 


Get my new policy. Leads them all. 
I know just what you need, and have 
got it. This is quick action for you. 
Write me to-day: 

CURTIS J. HEBERT, 


Southern Manager 


The Reserve Loan 
Life Insurance Company 


James Building, 
CHATTANOOGA, TENN. 


American National 


Life Insurance Co. 
of 


Lynchburg, Va. 














‘« The most progressive, 
conservative Southern 
Company.” 








AGENTS WANTED 
in Virginia, North Carolina, 
South Carolina, Georgia, Mis- 
sissippi and Texas. 














EMPIRE LIFE INSURANCE COMPANY 


HOME OFFICE 
Peters Building ATLANTA, CA. 


A Strong Southern Legal Reserve Company, 
Operated Along Conservative Lines and Offering 
Exceptional Advantages for High Class Producers. 








STATE MUTUAL OF GEORGIA 


Is the Largest Southern Non-Industrial Life Company 
FINANCIAL STATEMENT, JUNE 30, 1909 
Admitted Assets - - - - - $2,337,577.52 
Legal Reserve - . 2,068,581.97 
Net Surplus - - - - - - - 204,657.85 
$40,000,000 INSURANCE IN FORCE 
STATE MUTUAL LIFE INSURANCE CO. 
Head Office: ROME, GEORGIA cC.R. PORTER, President 














The Great Western Life Insurance Co. 
KANSAS CITY, MISSOURI, U. S. A. 








DESIRABLE TERRITORY 
AVAILABLE TO KEEN, 
ACTIVE, RELIABLE 
SOLICITORS 


GEO. STEVENSEN, JR., 


PRESIDENT 
LIBERAL COMMISSIONS 
JAMES CHAPPELLE, 
THOROUGHLY SECRETARY 
JP-TO-DATE POLICIES 
U T, A. NORRIS, 


AGENCY SUPERINTENDENT 





CORRESPONDENCE 
DIRECT WITH THE COM- 
ANY SOLICITED 






































WANTED 


SALARIED FIELD MEN 
THE SECURITY LIFE INSURANCE COMPANY OF AMERICA 
W. O. JOHNSON, President 
ROOHERY BLDG., CHICAGO, ILL. 
Would like to hear from men with clean records 
in Ohio, Tennessee, Missouri, Kansas and Illinois 
Address President’s Office 
J. B. SELLS, Assistant to President 








A. P. WATSON, President 


Shawnee Mutual Fire Ins. Co. 


SHAWNEE, OKLA. 


WE INSURE MORE OKLAHOMA FARM PROPERTY THAN 
ANY OTHER COMPANY IN THE WORLD 


Cc. H. ECKFORD, General Manager 











GET ACQUAINTED ...| 


the best iusuraice company in the South from a solicitor’s stand- 
point, then you will be able to keep your New Year’s resolutions. 
If you must make money, big money, this year, join forces with 


The Equitable Life Insurance Co. 


WRITE NOW——RIGHT NOW 
San Antonio, Texas 


I. J. MCGEE 











Time was, is past, thou 
Canst not it recall; 

Time is, thou hast, improve 
The portion small; 

Time future is not and 
may never be; 

Time present is the only 





time for thee. 





It is with this thought in mind that we extend 
to Life Insurance Representatives, individually and 
throughout the United States our 
sincere wish that the twelve months of 1910 
prove to be the happiest and most prosperous 


collectively, 


year they ever had. 


A connection with the Union National, on a 
special proposition, will help you to “make good” 
Heed the 


Don’t wait, but write to 


that resolution on New Year’s day. 
above! 


WILLIAM E. A. WHEELER 
President 


UNION NATIONAL LIFE INSURANCE CO. 


HOME OFFICE, PENNSYLVANIA BUILDING 
PHILADELPHIA, PA. | 





























